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Still hetiieiiie | Dealers, 
Dodge’s Akers Says 
Factory Help Aplenty 
Idea Swopping 





By 


- 


Chris Sinsabaugh 





AGGING TONGUES have it | 
that, since we entered the | 
“40 to 50 percent of the | 
country’s auto- | 
mobile dealers | 
have simply been 
forced out of | 
business.’’ Tell | 
that to the ma- 
rines! And it 
ain’t goin’ to 
happen, either, if 
the informal sur- 
vey I have been 
taking is at all} 
accurate. Why, | 
out at Dodge! 
none Other than | 
vice-president in | 
charge of sales, tells me—and I' 
believe him—that since the stop- | 
page of passenger car and truck | 
production less than 7 percent of | 
the Dodge dealer army, which 
numbers around 4,000, has gone out 
of business—for any reason at all. | 
And they are not surviving by | 
handling sidelines. They haven't 
turned their showrooms into drug- 
stores. They’re not selling light 
lunches or hair ribbons on the | 
side. No Sir! They’re in the 
automobile business—and by using | 
the ingenuity and resourcefulness | 
that has always characterized this | 
industry, they’re going to stay in 


war, 





F. H. Akers 


Forest Akers, 


the automobile business. That's | 

what Akers told me when I 

buttonholed him. 
2 & « 


“WHILE WE are constantly on | 
the alert for practices through 
which dealers have succeeded in 
augmenting their gross incomes 
to, and in many instances beyond, 


the breakeven’ point—we _ re- 
peatedly counsel our dealers to be 
doubly cautious about’ entering 


fields that are foreign to them,” | 
said Akers. “Our observation has 
definitely convinced us that a 
high percentage of such unfamiliar 
ventures have been disappointing 
experiences.” | 

I expected to find the manage- 
ment at Dodge doing considerable 
to help its dealers in the present 


emergency. And I was not dis- | 
appointed. _ I was particularly | 
impressed with one idea Akers 
showed me. It’s called the “Dodge 


Dealer Idea Exchange” and is 
simply a multigraphed memo con- 
taining “ideas” for increasing | 
business that have been tried and 
proved by Dodge dealers through- 








out the country. 
* * * 

THE “IDEAS” outlined in these | 
pamphlets, and there were 11 
cracking good ones in the first 

(See SPARKS, Page 15, Column 1) 
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DETROIT, JULY 13, 1942 


| Industry’ s War Output 
Hits Peacetime Peak 


$1,693,857,669 in Arms Produced Since Dee. 7; 
Annual Rate now $4,200,000,000, Automotive War 
Council Hears at First Meeting of Group 


By Pete 


Wembhoff 


Managing Editor 
DETROIT.—Since Pearl Harbor, the automotive industry 


has produced $1,693,857,669 in war materiel and is currently | 


operating at an annual rate of $4,200,000,000—almost 2! 
'times the output rate on Dec. 7, 1941, President Alvan 
Macauley told the first annual meeting of the Automotive 
| Council for War Production here Friday. Macauley’s speech 
was one of several during the day, climaxed by a talk by 
ee 


‘Scrap Rubber 


Tonnage Seen 


Near 500,000 


WASHINGTON. — While final 
figures on the scrap rubber drive, 
which ended Friday, are expected 
to show nearly 500,000 tons col- 
lected, congressional clamor grew 
here last week for the establish- 


| ment of a central agency to handle 


all phases of the rubber problem. 
Although some federal officials 


| were inclined to discuss the scrap 


drive as disappointing, it was 
pointed out by observers that the 
400,000 odd tons of rubber collected, 


| along with the 100,000 tons on hand 


before the drive, will provide a 


| year’s work for the nation’s re- 


claiming plants. 


The collected tonnage was more 
| than twice what the tire industry 
had expected, and would have been 
it is pointed 
if President Roosevelt had 
not specifically urged the nation 
to turn in usable’ rubber. 
Extra tires, in excess of five, will 


| likely become the center of a cam- 


near future, since 
casings were 
drive just 


paign in the 
comparatively few 
turned in during the 
concluded. 

Although Roosevelt still shies 
away from a decision on nation- 
wide gasoline rationing, still hope- 
ful that the rubber situation may 
not make it necessary, federal 
officials are expected to conclude 
that the collection campaign was 
a failure, thereby hoping’ to 
strengthen their contention that 

(Continued on Page 10, Column 5) 


RFC Ready to Finance 


Big Thiokol Plant 

WASHINGTON. — With WPB 
Officials viewing the Thiokol syn- 
thetic rubber program as the first 
real hope for civilian motorists, 
RFC Head Jesse Jones announced 
last week that RFC is ready to 
give full financial aid to erection 
of a Thiokol plant which would 
turn out 40,000 tons annually for 
the ultimate recapping of 20,000,000 
civilian tires yearly. 

WPB already has_ assigned 
materials for erection of a small 
Thiokol plant in Midland, Mich., 
which will produce sufficient syn- 


| thetic rubber to recap 40,000 tires 


monthly, starting late this summer. 
this operation is successful, 
WPB officials said, the 
plant would be 
to “greatly relieve the 
tire recapping shortage.” 


larger 


civilian 














Donald M. Nelson, WPB 


chairman, at the closing ban- 


quet Friday evening. 
Noting that the current daily 


'rate of $12,000,000 in war products 


is equal to the peacetime output 


|of motor vehicles and parts in the 


best previous year (1941), Macauley 
called on the 1,000 ACWP members 
present to produce “infinitely more.” 

Heaping praise on the automo- 
tive industry for its accomplish- 
ments thus far, Nelson told ban- 
queteers’ Friday 
night that the 
job is far from 
done and urged 
continued empha- 
sis on both speed 
and quality’ in 
war products. 

Nelson paid 
tribute to his pre- 
decessor, Lieut. 
Gen. William S. 
Knudsen (who 
formerly headed 
OPM, predecessor 
of WPB), and declared that much 
of the credit he (Nelson) was now 
receiving on war _ production 
really due to the 
Knudsen laid. Knudsen was also 
present at the banquet. 

Ernest Kanzler, chief of the 
WPB’'s automotive branch, was 
toastmaster at the dinner, attended 
by more than 1,000 persons. 

Besides Macauley, who discussed 

(Continued on Page 10, Column 1) 





Donald Nelson 


| the border-zone 


is | 
groundwork | 





A Poser 


In the WPB’s new parts 
limitation order L-158, which 
assures an ample supply of func- 
tional replacement parts, pro- 
duction of front fenders (that 
type which support built-in 
lighting) is permitted for use 
on trucks and buses—but not 
for passenger cars. 

While we appreciate WPB’s 


effort to assure operation of 


America’s transportation § sys- 
tem, we cannot understand its 
thinking on this particular item. 
Virtually all cars produced in 
the last three years—or about 
one-third of the cars on the 
U. S. highways today — have 
headlights built into fenders. 
How, in the name of safety 
and in view of strict state laws, 
can these cars operate without 
fenders to hold headlights? 





Border Zone 
Set for East’s 
Fuel Rationing 


WASHINGTON. — With _ special 
additional rations allowed for 
political candidates, new Eastern 
seaboard gasoline-rationing regu- 
lations, effective July 22, provide a 
fifty-mile border zone from Lake 
Ontario to the Gulf of Mexico “to 
keep the rationed area from fray- 
ing at the edge,” OPA announced 
last week. 

OPA officials said, however, that 
plan might be 
changed before the new regula- 
tions take effect. Considerable 
study, it was learned, is being 
given to a proposal to extend the 
rationing area to include the 
western counties of Pennsylvania, 
New York, West Virginia, Mary- 
land and Virginia, in the belief it 
would facilitate administration of 
the new rules. 

In addition to special additional 
rations to carry voters to polls 
and for use by candidates in 
political campaigns, OPA § said 
that the special rations also could 
be provided by local boards for 


persons who need them to demon- | 


strate an automobile for sale, etc. 


Heavy-Vehicle Tubeless Tire 
Developed by Goodrich 


AKRON.—A revolutionary heavy-| substantial test results obtained by 
vehicle tubeless tire, the goal of! the company demonstrate its use- 


tire engineers for half a century, 
was announced 
here last week by 
John L. Collyer, 
president of B. F. 
Goodrich Co. 

The _ invention 
is of primary 
importance be- 
cause of the sav- 
ings in rubber it 
makes __ possible, 
Collyer said. The 
flap is also elimi- 
nated by the de- 
vice. 

The tire was developed by Frank 
Herzegh, a Goodrich engineer. 

“Use of a_ specially-designed 
locking member, which retains the 
air in the casing, is the secret of 
the new development,” the com- 
pany’s president said. 

In making the first public an- 
nouncement of the new tire ad- 
vance, Collyer stated that already 





F. Herzegh 


fulness and ability to perform 
under all sorts of difficult road | 
conditions. Further tests under | 


other auspices are now being con- | 


ducted, it was stated. 


with ease in a procedure which is 


simple to learn and requires no | 
In the event the tire | 


special tools. 
is cut or otherwise becomes de- 
flated, valuable time can be saved 


in repairs since there is no inner | 


tube to be patched or replaced. 
While the amount of 


depending upon the size of the tire, 
Collyer estimated that the mini- 


mum was approximately 7 percent | 


of rubber content of conventional 
casing, tube and flap combine. 
(While no announcement was 
made, it is understood that the 
tubeless tire has great possibilities 


for civilian use in postwar period.) | 











rubber | 
saved by the new invention varies | 
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Enforced Tradein 


Plan to Keep 
Scrap Flowing 


Two Production Bases 
Permit All Makers to 
Replenish Short Items 


By Jack Weed 


Service Editor 


DETROIT.—Refilling of 
the rapidly-diminishing 
national replacement parts 
stock bins is assured, at least 


for the balance of this year, 
by WPB’s blanket order L-158 
which permits 1,400 parts manu- 
facturers to build replacement 
functional parts for both passenger 
ears and trucks. Last week's order, 
which supercedes previous orders 
L-35, L-4 and L-4-C, defines the 
rate of production under two major 
classifications, passenger cars and 


| trucks and buses. 


During the third and _ fourth 
quarters of this year, manufactur- 
ers of parts for passenger cars 
and light trucks are permitted to 
build up to 70 percent of their sales 
during the corresponding period of 
last year, provided that their over- 
all inventory does not exceed a 
four-month supply. If the inven- 
tory is in excess of this amount, 
they are permitted to manufacture 
up to 50 percent of their sales dur- 
ing the corresponding period of 
last year, provided that they do 
not increase their inventory posi- 
tion at the end of any calendar 
quarter over what it was at the 
beginning of the quarter. 

Manufacturers of truck and bus 
parts are allowed to build up to 
125 percent of their sales of these 
parts during the same period of 
last year, provided their inventory 
does not exceed a_ four-month 
supply. If it does, then these 
makers are given the right to pro- 
duce up to 75 percent of their last 
year’s sales during the same period, 
provided they do not exceed their 
inventory position at the end of 
each quarter over what it was 
at the start of the quarter. 


An important feature of the 


| order, which is expected to make 


available to the national scrap pile 


| a quantity of scrap materials al- 
/most equal to that involved in the 
| manufacture 
| parts, 


of the new _ spare 
is a provision § requiring 
consumers after July 15 to turn 
in to distributors a used part be- 
fore accepting delivery of a new 
part. In addition, the order also 
provides that no new part shall 
be delivered to a consumer by a 
jobber, distributor, dealer or serv- 


| iceman to replace a part that can 
Collyer emphasized that the new | 
device can be mounted in a tire | 


be reconditioned by the seller. 


Purpose of establishing two bases 
(Continued on Page 12, Column 1) 


Heavy Duty Truck 


Rationing Slashed 
WASHINGTON.—Because the 
nation’s supply of new heavy 
trucks is so low, rationing sales 
have been cut from 1,600 a 


month to 500, Office of Defense 


Transportation said last week. 

Only 6,000 new trucks, weigh- 
ing 2 tons or more, remain in 
the government-controlled pool 
for civilian use, the ODT said 
in a statement urging truck 
operators to conserve equipment. 
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Nelson Ups Knowlson, Batt 





WPB Retains Control 
Of Raw Materials 


WASHINGTON. — Balking the 
Army-Navy’s bid for control over 
allocation of the nation’s supplies 
of materials, WPB Chief Donald M. 
Nelson last week announced a 
“realignment” of the board’s setup. 

Nelson said that henceforth the 








FOB 
Factory 


By H. H. Allen 


ONE OF the first large-scale 
“war model changes,” with attend- 
ant retooling and employment dis- 
location, is that encountered by 
Murray Corp. of America in De- 
troit, where a wing contract for 
one airplane company will be con- 
cluded early in September, neces- 
sitating layoffs and transfers of 
men until another wing contract, 
now being tooled, reaches the pro- 
duction stage. The Murray man- 
agement points out that since it 
was among the first of the auto- 
motive companies to swing from 
peacetime work to war production, 
employes suffered no layoffs during 
the transition to war work. When 
the Douglas contract is completed 
in September, some employes will 
be transferred to other work as- 
signments (the grapevine hints 
some may move to Willow Run), 
and others will face a temporary 
layoff until preparatory work on 
a new project is finished. 

While this makes perfectly 
good sense, it leaves unexplained 
the recent resignation of L. C. 
Hill, Murray’s energetic vice- 
president and factory manager, 
or the departure of R. C. Gazely, 
who headed up engineering ac- 
tivity in connection with aircraft 
manufacturing operations, and 
who is now associated with Fair- 
child Engine & Aircraft Co., 
Hagerstown, Md. 

” 


* * 








Gas Producers 


For East 
CHARCOAL BURNERS or gas 
producers are common sights on 
(Continued on Page 14, Column 3) 





armed services must, if necessary, 
revise their programs for ships, 
tanks, etc., to conform to avail- 
ability of materials. 


“It is not up to us to tell the 
Army and Navy what they want,” 
he declared. “But it is up to us 
to tell them when the supply gets 
so short that a program must 
be changed.” 

Under the revised WPB setup, 
James S. Knowlson, former direc- 
tor of industry operations, becomes 
vice-chairman in charge of pro- 
gram determination, with authority 
to reconcile Army and Navy needs 
with supplies of materials and 
vital nonmilitary requirements. 

William L. Batt, former head of 
the WPB materials division and 
requirements committee, becomes 
WPB vice-chairman and Nelson’s 
deputy and general assistant. Batt 
will assist Nelson in determination 
of policies and_ direction of 
operations of the entire board. 

A third office will be director 
general for operations, under 
Amory Houghton, formerly deputy 
chief of the Bureau of Industry 
Branches. All operational work, 
including the industry and material 
branches and the field organization, 
will head up to Houghton. 

An important phase of the 
WPB’s work—that of checking up 
to see that programs are properly 
carried out—has been assigned to 
a deputy chairman on program 
progress. This officer, who is still 
to be named, will act as an “inspec- 
tor general,” Nelson explained. 

Nelson said he expected “if pos- 
sible” to leave soon for England 
to return the visit paid him by 
his “opposite number” in the Eng- 
lish war-production’§ effort, Sir 
Oliver Lyttleton. 

Nelson told reporters that he 
plans to set up a general “war 
production staff” which will be an 
informal body called together at 
intervals to discuss the integra- 
tion of the war effort. 

Included in the membership of 
the staff, he continued, will be 
representatives of the Board of 
Economic Warfare, the Lease-Lend, 
the Reconstruction Finance Corp., 
War Manpower Commission, Army 
Air Forces, War Department Serv- 
ice of Supply, Navy Department, 
Maritime Commission, Office of 
Defense Transportation, Office of 
Price Administration and the Office 
of the Petroleum Co-Ordinator. 


Special Setup Speeds 
Tool Production 


LOS ANGELES.—To meet war 
demands for special hand tools as 
well as regular types, Plomb Tool 
Co. has organized facilities of 27 
different companies into a sub-con- 
tracting system for volume tool 
production under the name of the 
Plomb Tools Contracting Co., a 
wholly-owned subsidiary of the 
parent concern, according to Dillon 
Stevens, chairman of the board. 

The new company, believed to be 
the largest of its kind now in op- 
eration, is headed by Victor King- 
man, president, and functions inde- 
pendently with a minimum of con- 
tact from Plomb executives. 


‘ 
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THEIR DAYS of usefulness ended, 300 tons of unused machines have been 


converted into scrap for steel mills by Hudson Motor Car Co. 


Shown watching 


some of the scrapped machines being loaded on trucks are officials of the 


War Production ard. 


Hudson’s former automobile plants; E. 


Left to right, E. 


A. Taylor, works manager of 
C. Brandt, chief of the machine tool 


branch of WPB, and Brewster Loud jr., chief, WPB’s industrial salvage section. 








SOS Chief Visits Plants .. . 





TOP RANKING executives of General Motors 
managers of all GM car divisions, 
Oldsmobile’s war production plants in Lansing with Lieut. 
Somervell, chief of the Army Service of Supply. 


Corp., ene general 
were among the visitors inspecting 
Gen. rehon 


Left to right: D. E. Ralston, 


executive assistant to Oldsmobile’s general manager; H. J. Klingler, vice- 


president of GM and general manager of Pontiac division; R. 


K. Evans, 


vice-president of GM, and John Dykstra, Oldsmobile’s factory manager. 





LEADING REPRESENTATIVES of America’s military and industrial forces 


gathered in Lansin 
in progress at Oldsmobile. 


during the past week to inspect war production operations 
. E. Skinner (left), vice-president of General 


Motors and general manager of Oldsmobile, is shown inspecting one of the 


Oldsmobile gun plants wit 


Lieut. Gen. Brehon Sumervell, chief of the Army 


Service of Supplies, with J. Bowden, chairman, Oldsmobile top committeemen. 


New Lightweight Diesel 
Developed by GM 


LA GRANGE, Ill. — Electro- 
Motive division of General Motors 
Corp. is in full production on a 
new high-speed, high-horsepower, 
lightweight diesel engine and 
variable pitch marine propeller 
which add materially to the 
cruising radius, speed and maneu- 
verability of United States sub- 
chasers, the Navy announced 
last week. 

The new Diesel has been dubbed 
“the pancake” because of its un- 
usual construction. Four banks of 
four cylinders each are located 
around a vertical crankshaft. The 
engine, reduction gear and propel- 
ler pitch control are designed as 
a complete unit using a _ bevel 
pinion and gear between the 
engine and propeller shaft. Be- 
cause of the use of the reversible 
propeller there is no necessity for 
reversing the engine, or providing 
reverse gears for the propeller 
shaft. 

Every effort has been made to 
reduce weight of the complete in- 
stallation, and the engine is be- 
lieved to be the lightest ocean duty 
diesel engine in the world. It 
occupies about one-third the space 
of the best previous diesel engines 
of the same high horsepower, it 
is said. 

The weight and space gained by 
the use of the new engine and 
propeller can be utilized for more 
fuel for greater range, or for addi- 
tional armament and ammunition, 
lighter overall weight for more 
speed or for the installation of 
more engines to give greater speed. 
In actual current practice a com- 
bination of all these gains is de- 
signed into the newer sub-chasers. 

Two of the new engines are 
being installed in the smaller type 
of sub-chaser currently being built, 
and the ships which are being 
delivered to the Navy are satis- 
factorily meeting the design re- 
quirements, it is said. 

Use of diesel engines eliminates 
the fire hazard attendant upon 
attempts to get high horsepower 


with low weight by using gasoline 


Birth Record Out 


DETROIT. — Birth certificates to 
prove American citizenship for persons 
who want jobs in plants where work 


on secret or confidential government 


contracts is being done, will no longer 
be required, Paul V. McNutt, War 
Manpower chairman, announced last 


week, 


engines, it is said, and diesel- 
powered boats are less vulner- 
able to air attack. The variable 
pitch propeller is an important 
factor in improving’ cruising 
range and provides exceptional 
maneuverability. 

Development of the new engine 
grew out of the search by the 
Navy for such a power plant since 
the end of World War I. Approxi- 
mately a year before Hitler 
marched on Poland the problem 
was discussed with Charles F. 
Kettering, vice-president of Gen- 
eral Motors in charge of Research. 
Kettering directed the develop- 
ment of the engine in General 
Motors Research Laboratories at 
Detroit. Concurrently the labora- 
tory was working on the reversible 
propeller as a separate project. 

Several engines were built in 
the GM laboratory during the 
experimental period. The engine 
design was approved and Electro- 
Motive division was designated as 
manufacturer in January, 1941. 
Within 12 months an addition to 
the Electro-Motive Diesel locomo- 
tive plant was built and equipped, 
despite difficulties of securing ma- 
chinery during 1941, and a number 
of production engines turned out. 
These were put through the usual 
period of development test opera- 
tion and regular production was 
started, with the result that in 
May of this year the production 
rate was up to Navy requirements. 





BATTERY OF the new high-speed, 
diesel engines which the U. S. Navy 
cruising radius and maneuverability 


discloses are materially increasing speed, 





Johnson Heads 
GM’s Eastern 


Aircraft Division 


NEW YORK.— Election of E. F. 
Johnson as a _ vice-president of 
General Motors and his appoint- 
ment as group 
executive in 
charge of the 
recently organ- 
ized Eastern Air- 
craft division of 
GM and of the 
six divisions of 
the corporation 
in Dayton, O., 
was announced 
last week  fol- 
lowing a meeting 
of the Board of 
Directors. 

During the last two years John- 
son has served in Washington 
with government war production 
agencies. He had formerly been 
in the employ of GM as assistant 
to the vice-president in charge of 
the parts and accessory divisions 
of the corporation. 

In addition to Eastern Aircraft 
he will have under his jurisdiction 
the following divisions: Frigidaire, ( 
Delco Products, Delco Brake, 
Moraine Products, Aeroproducts 
and Inland Manufacturing. 


Buick Trainees 


Are Doubled 


FLINT. — With classroom and 
bench instruction under full swing, 
Buick’s school for training ground 
personnel of the Army Air Forces 
to become engine overhaul me- 
chanics has doubled its weekly 
enrollment of troops, with the 
school expected to reach capacity 
enrollment next month. 

W. F. Hufstader, general sales 
manager, who directs the training 
operation in cooperation with the 
Army Air Force Technical Train- 
ing Command, said several hun- 
dred trainees are taking the 
course which concentrates, in a 
classroom shop practice program, 
complete instruction on servicing 





E. F. Johnson 


and heavy repair of aviation 
engines. 
The school is conducted in a 


Buick service building which has 
been fully converted for the pur- 
pose. It is exclusively for enlisted 
personnel of the Army Air Forces. 


Chrysler Wins Suit 


Over Manifolds 


DETROIT.—A saving in costs of 
all Chrysler tank engines and 
Dodge Army truck engines resulted 
last week from a decision filed by 
the United States Circuit Court of 
Appeals at Cincinnati, which set- 
tled in Chrysler Corp’s. favor a 
litigation of nearly 10 years’ stand- 
ing between the corporation and 
Swan Carburetor Co. of Cleveland. 

The litigation involved “intake 
manifolds” for six-cylinder engines 
made by Chrysler Corp. The Swan 
company claimed patent infringe- 
ment. Back claims against Chrys- 
ler involving these alleged patents 
would have exceeded $2,000,000. 
But, also, had the suit been settled 
in favor of the Swan company, the 
cost of all Chrysler-built six-cylin- 
der engines for the war effort 
would have been increased. The 
amount of this increase projected 
over the engines now on order 
would have amounted to the cost 
of several anti-aircraft cannon, a 
medium tank or 30 or 40 Arniy~g 
vehicles, it is said. 





lightweight General Motors ‘“‘pancake”’ 


of the newer U. S. subchasers. 
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Bane I stay in business, or 
liquidate?” That’s the question 
many dealers write this column. 


Here’s a letter from a Metro- 
politan New York dealer that is 
typical of the inquiries: 

“I have been a constant reader 
of your column. The last few 
issues contained some _ very 
sensible material, constructive 
thoughts and suggestions.. In my 
estimation, these thoughts come 
only with experience in our 
particular field. I personally be- 
lieve that the plight of all of us 
dealers would have been eased a 
lot, and we would not have found 
ourselves in the predicament we 
are in at present, if only those 
at the head of it (those who 
have our fate in their hands) 
would ‘Stop, Look and Listen’ 
to sensible advice. 

* * Bo 


War Bonds 


For Cars? 


“TT takes years to build a dealer 

organization. It has probably 
taken as long as the industry is 
in existence to build the organiza- 
tion we have at present. Why 
ruin it? It is easy enough for the 
manufacturers to talk at present. 
They have goten themselves nice, 
juicy war contracts. I will admit 
that they are helping a _ good 
cause along, but never a thought 
for the poor struggling automobile 
dealer. Don’t you think that if 
they would help the dealers to 
liquidate their existing stocks of 
both new and used automobiles and 
give them war bonds in exchange 
(I for one would be glad to trade 
that way), the dealer body would 


be of more use to the war 
industry with all the years of 
experience they have had as 


executives and supervisors in the 
automotive industry industry? 
“Being in the automobile busi- 
ness for 22 years, and having 
supervised the repairs of both 
passenger cars and trucks, and 
managing a big organization, I 
feel that I can do a lot more for 
my country and the public in 
general than I can by staying 
here and watching my stock of 
automobiles deteriorate and rot, 
for the tire and gasoline ration- 
ing has completely stopped busi- 
ness for months past. What 
would you suggest? Keep up 
your good work in your column. 
Lots of luck. Too bad we haven’t 


more like you.” 
* * * 


Advises Sticking 


With Ship 
ATURALLY I can’t be familiar 
with the situation confronting 
each individual dealer. Circum- 
stances differ, but in general I 
would say, “Stick with the ship!” 
Thanks to NADA, if dealers 
want to liquidate, the means are 
provided by the Murray-Patman 
Act to obtain at least cost on all 
new cars in stock. Parts stock 
is at a premium. So is service 
equipment. Used car inventories 
can be liquidated now better 
than ever before. Now, satis- 
factory arrangements for termi- 
nation of the lease can usually be 





Larson Urges Eligibles 


To Buy Cars Now 
CLEVELAND. — Hubert Lar- 
son, OPA’s car rationing chief, 
told newsmen here Friday that 
eligible persons should buy new 


cars at once, thereby saving 
money and at the same time 
helping the war effort. 

By purchasing now, Larson 
said, eligible buyers would con- 
tribute to the war effort in these 
ways: (1) By freeing vital stor- 
age space; (2) By placing more 
and better used cars in the 
hands of dealers; (3) By pre- 
venting the deterioration of 
stored new cars, while at the 
same time saving the monthly 
storage charges on these cars. 
LL 


Dealers toll me 


By John 0. Munn 





Dealers’ pr salesmen'’s comments, questions or requests may be 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 








made with the landlord. If the 
dealer owns the building his 
business occupies, he can gener- 
ally lease it for enough to carry 


the investment. 
* oe * 


Must Keep 


Cars Operating 

O far as the dealer's obligation 

in the war effort is concerned, 
I don’t think he can make any 
greater contribution to America 
than to aid in keeping civilian 
automobiles functioning. No one 
can impeach your loyalty if you 
stay in business, Paul McNutt’s 
War Manpower commission will 
direct you if your. particular 
abilities are needed elsewhere. 

Selective service is the scien- 
tific way of inducting manpower 
into the combat services, and to 
volunteer, you would be only 
upsetting that plan. In fact, the 
recruiting offices are still main- 
tained only for the benefit of 
men under 20 years old not yet in 
the draft, and for men of a 
few particular classifications for 
which there is now a shortage in 


the armed forces. 
= S 


Dominant Force 


In America 
| is important from the national 
standpoint that automobile deal- 
ers stay in business. It has been 
a good business—it will be even 
a better business. Too few of us 
appreciate how American domestic 
economy is geared to the automo- 
bile. Since the automobile came 
on the scene, it has_ entirely 
changed the social and industrial 
relations of the people of the 
nation. The industry in 30 years 
has become the dominant indus- 
trial force in the United States. 
It has provided, and after the war 
will continue to provide, a source 
of employment for more man- 
hours and more materials than any 
other industry. It has done so 
simply because the automobile has 
removed the limitations of speed 
from individuals. 

Because the automobile made 
speed subject to human will, it 
gives mankind domination over 
distance. It expands opportunity, 
it enlarges the radius of life. 
When the world was created, the 
human race was not endowed 
with the speed of animals. It 
wasn’t until the advent of the 
automobile that humans were 
given a means of locomotion 
faster than that of beasts. So 
the use of the automobile has 
only been filling a gap that has 
existed for centuries and cen- 
turies. Particularly in countries 
of vast areas, people will never 
return, nor can they afford to 
return, to slower and more 
laborious methods of individual 


transportation. 
* * * 


Some Points 


To Consider 

ET’S look at the factors that 

will work in the dealer’s favor: 

Automobile manufacture was 
the outstanding industry in 
America. From the mass pro- 
duction standpoint and the engi- 
neering standpoint, it exceeded 
all others. Research is still going 
on. The new product is sure to 
be attractive. The automobile 
dealer who continues in business 
will be on the ground floor in 
satisfying the pent-up demand. 


Money Seen 
Plentiful 


grees people will have money to 
buy automobiles. Bank deposits 
have increased in the last three 
years by about 20 billion dollars. 
That’s at a greater rate and a 
higher amount than ever before. 
The longer the war continues, the 
greater will be the public reserve. 

Don’t worry about the govern- 
ment deficit financing in the 


meantime. Within 30 days after 
(Continued on Page 10, Column 3) 








Changes Made 
In RFC Loan 


Instructions 


DETROIT. — Several changes 
have been made in the wording of 
the RFC instructions on loans to 
automobile dealers, as follows: 

1. The new instructions provide 
that “The note shall contain, 
among other provisions, a specific 
provision that the Dealer shall be 
personally liable for any deficiency 
arising out of the failure of the 
payee to recover, upon the sale of 
the collateral, the full amount of 
the indebtedness evidenced by or 
incurred in accordance with the 
provisions of the Note, except any 
deficiency caused by reason of any 
limitation upon the sale price im- 
posed pursuant to the Emergency 
Price Control Act of 1942.” 

This change appears to conform 
to the sentence in the Murray-Pat- 
man Act which states “And pro- 
vided further, That if, upon the 
sale of any article or commodity 
acquired pursuant to the terms of 
any loan contract entered into 
hereunder, the Reconstruction Fi- 
nance Corp. or any subsidiary corp- 
oration thereof shall not recover 
by reason of any limitation upon 
sales price imposed pursuant to the 
Emergency Price Control Act of 
1942, the full amount of the loan, 
no recourse on account of such de- 
ficiency shall be had against the 
borrower.” 

In other words, unless there is 
a revision of Price Schedule 85 by 
OPA, th edealer making a loan 
from RFC is responsible for the 
payment of the loan in full, even 
if the new car should be sold by 
him for an amount less than the 
loan. Such a possibility, however, 
appears remote. 

2. An additional phrase in the in- 
structions provides that borrower 
is “to pay all taxes and other 
charges which might constitute a 
lien on the vehicles.” 

3. Also, it is made clear that in- 
surance for the vehicles offered as 
collateral is “to be paid for by the 
dealer.” 


Car Sales Up 


In San Antonio 


SAN ANTONIO.—New car sales 
for May reflected a slight increase 
over those for the preceding 
month, total sales amounting to 
168 units, as compared with 166 
for May. Sales, according to in- 
dividual makes, were as follows: 

Buick, 15; Cadillac, 1; Chevrolet, 
31 (and 3 trucks and 3 commercial 
units); Chrysler, 4; DeSoto, 1; 
Dodge, 13; Ford, 12 (and 9 trucks 
and 4 commercial units); GMC 
Truck, 1; Hudson, 3; Mercury, 3; 
Nash, 5; Oldsmobile, 10; Packard, 
5; Plymouth, 18; Pontiac, 7; and, 
Studebaker, 3. 

June sales for preceding years 
were: 1937—760; 1938—386; 1939— 
600; 1940—735; and, 1941—1,329. 

Service operations have shown 
an increase within the past 60 days 
and dealers are much encouraged 
over the change. 


Ford Plant Sold 


MILWAUKEE.—Defense Plant Corp. 
has purchased the idle assembly plant 
of the Ford Motor Co. here. It will 
be put to auxiliary use in war 
production by A. O. Smith Corp. 


i—— 


“WAR PRODUCTION Work for Studebaker Dealers.” This 64- 


covering every phase of war work 


published and mailed to Studebaker outlets by the Dealer War Pro 


division of Studebaker Corp. 
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N.C. Dealers Elect 


Brown President 


RALEIGH, N. C.—C. Fred Brown 
of Asheville was elected president 
of the North Carolina Automobile 
Dealers Assn. at its annual con- 
vention at Wrightsville Beach, at- 
tended by a large number of 
dealers throughout the state. Other 
officers are: 

Vice-president, C. L. Carrow, 
Kinston; secretary, P. I. Abernethy, 
Charlotte; treasurer, S. Parks Alex- 
ander; and NADA director, E. O. 
Thomas, Asheville. 

The final convention session was 
addressed by H. G. Larson, chief 
of the Automotive Rationing sec- 
tion of the Office of Price Admin- 
istration and by E. H. Schellen- 
burg, of the gasoline division of 
the state OPA office. 

An informal get-together supper 
opened the convention, at which 
time Carl Goerch, of Raleigh, editor 
of the State Magazine, was the 
speaker and entertainment was 
furnished by Alonzo Squires, im- 
personator. 

Ray Chamberlain, executive vice- 
president of National Automobile 
Dealers Assn., addressed the con- 
vention on national legislation af- 
fecting the automobile industry, 
which was followed by an open 
forum. At this meeting, too, 
committees were announced and 
bids for the 1943 convention city 
were received. 

J. Bayard Clark, member of Con- 
gress from the Seventh Congres- 
sional district of North Carolina, 
and a member of the House Mili- 
tary Affairs committee, spoke on 
world affairs in general. Daniel L. 
Bell, formerly association attorney 
and now with the legal division 
of the state OPA office, discussed 
OPA regulations affecting automo- 
bile dealers. 


Studebaker Booklet Guides 


The annual banquet had J. Mel- 
ville Broughton, governor of North 
Carolina, as the speaker. The ban- 
quet was followed by a dance. 

One convention resolution 
pledged the full cooperation of 
North Carolina dealers to the na- 
tion in the present emergency, 
while another praised the “splendid 
work” of the National Automobile 
Dealers Assn. 


Car Rationing 
On Downtrend 


In Chicago 


CHICAGO.—Number of new car 
certificates issued under the ra- 
tioning program here dropped in 
June to 574, as against 702 in May, 
or 61 percent as against 64 percent 
of the quota. 


Up to June, the trend had been 
upward in the matter of approved 
certificates, although the quota 
remained stationary at 1,092 for 
March, April and May. 


Chicago Automobile Trade Assn. 
issued a protest to the rationing 
system as at present Operated, by 
stating in its latest bulletin: 


“We are making efforts to have 
the regulations amended so as to 
help increase the number of 
eligibles. The 40,000 rule has 
proved impractical in this terri- 
tory, as well as the provision with 
reference to other transportation 
facilities available, and there is a 
strong necessity for the addition 
of new eligible groups.” 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew ’ 


© ‘ 
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Dealers on War Work 


SOUTH BEND.—Publication and 
distribution of a 64-page booklet, 
entitled “War Production Work for 
Studebaker Dealers,” has just been 
completed by the Dealer War Pro- 
duction division of Studebaker 
Corp., according to Ken B. Elliott, 
vice-president in charge of sales. 

“Since the first of the year the 
division has had a staff of men 
investigating and constantly keep- 
ing in contact with all phases of 
the problem of war work for auto- 
mobile dealers,” he said. “The re- 
sults of the investigation are con- 
tained in this booklet. 

“Purpose of the publication is 
to explain the general conditiors 
under which war work is obtain- 
able, as well as to suggest the 
fundamental considerations which 
should guide any dealer in his own 
investigations of the possibilities 
for undertaking war work,” Elliott 
continued. 

“The first chapter in the booklet 
is devoted to an explanation of the 
purpose and activities of the Stude- 
baker Dealer War Production 
division,” he said, “followed by a 
section on the National War 


Production Objective. 
comprehensive 


“Treated in 
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page booklet, | 


fashion are chapters on Types of 
War Work, Facilities and Equip- 
ment Required, Getting War Pro- 
duction Work, Contracts and Check 
List for War Production. As an 
aid to the interested dealer in pre- 
paring a written statement of. his 
facilities, a special Studebaker ‘Fa- 
cilities and Qualifications Record’ 
form was designed and mailed with 
the booklet. 

“A chapter devoted to miscel- 
laneous information features gen- 
eral information on machine tools, 
used machine tool supplies, priority 
procedure and a summary of the 
experience of a Studebaker dealer 
who has been engaged in war work 
for nearly one _ year,” Elliott 
pointed out. “Appendices include 
a directory of WPB Contract Dis- 
tribution Field Offices, Case His- 
tories of Dealers Engaged in War 
Work, Types of Machine Tools, 
Glossary of Shop Terms and a 
Partial List of Articles Purchased 
by the Armed Forces. 

“The primary objective of our 
Dealer War Production division is 
to provide assistance for Stude- 
baker dealers interested in war 
work,” he said. “The decision was 
made to inaugurate this new activ- 
ity when it became evident that 
such an organization could con- 
tribute a genuine service to our 
dealer body. The division rounds 
out _ Studebaker's comprehensive 
wartime program of dealer aid and 
in no way replaces any phase of 
our other activities in the dealers’ 
interest. 

“The division functions through 
members of the factory staff in the 
field and at the home office,” 
Elliott declared. “An important 
feature of its organization is in 
the decentralization of effort. 
Dealer inquiries are directed to 
regional offices in order to expe- 
dite handling and to provide con- 
tacts on the ground by members 
of the factory staff. In effect, 
Studebaker’s 18 regional offices and 
personnel are the division's field 
offices and field representatives. 

Widespread comment onthe 
booklet by dealers, automobile 
company executives, officials of 
WPB and other federal bureaus 


‘on | has been extremely favorable and 


| exceedingly gratifying,” he stated, 
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Nelson Ups Knowlson, Batt 





WPB Retains Control 
Of Raw Materials 


WASHINGTON. — Balking the 
Army-Navy’s bid for control over 
allocation of the nation’s supplies 
of materials, WPB Chief Donald M. 
Nelson last week announced a 
“realignment” of the board’s setup. 

Nelson said that henceforth the 


FOB 





Factory 


By H. H. Allen 


ONE OF the first large-scale 
“war model changes,” with attend- 
ant retooling and employment dis- 
location, is that encountered by 
Murray Corp. of America in De- 
troit, where a wing contract for 
one airplane company will be con- 
cluded early in September, neces- 
sitating layoffs and transfers of 
men until another wing contract, 
now being tooled, reaches the pro- 
duction stage. The Murray man- 
agement points out that since it 
was among the first of the auto- 
motive companies to swing from 
peacetime work to war production, 
employes suffered no layoffs during 
the transition to war work. When 
the Douglas contract is completed 
in September, some employes will 
be transferred to other work as- 
signments (the grapevine hints 
some may move to Willow Run), 
and others will face a temporary 
layoff until preparatory work on 
a new project is finished. 

While this makes perfectly 
good sense, it leaves unexplained 
the recent resignation of L. C. 
Hill, Murray’s energetic vice- 
president and factory manager, 
or the departure of R. C. Gazely, 
who headed up engineering ac- 
tivity in connection with aircraft 
manufacturing operations, and 
who is now associated with Fair- 
child Engine & Aircraft Co., 
Hagerstown, Md. 


* * * 





Gas Producers 


For East 
CHARCOAL BURNERS or gas 
producers are common sights on 
(Continued on Page 14, Column 3) 
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armed services must, if necessary, 
revise their programs for ships, 
tanks, etc., to conform to avail- 
ability of materials. 


“It is not up to us to tell the 
Army and Navy what they want,” 
he declared. “But it is up to us 
to tell them when the supply gets 
so short that a program must 
be changed.” 

Under the revised WPB setup, 
James S. Knowlson, former direc- 
tor of industry operations, becomes 
vice-chairman in charge of pro- 
gram determination, with authority 
to reconcile Army and Navy needs 
with supplies of materials and 
vital nonmilitary requirements. 

William L. Batt, former head of 
the WPB materials division and 
requirements committee, becomes 
WPB vice-chairman and Nelson’s 
deputy and general assistant. Batt 
will assist Nelson in determination 
of policies and_ direction of 
operations of the entire board. 

A third office will be director 
general for operations, under 
Amory Houghton, formerly deputy 
chief of the Bureau of Industry. 
Branches. All operational work, 
including the industry and material 
branches and the field organization, 
will head up to Heughton. 

An important phase of _ the 
WPB’s work—that of checking up 
to see that programs are properly 
carried out—has been assigned to 
a deputy chairman on program 
progress. This officer, who is still 
to be named, will act as an “inspec- 
tor general,” Nelson explained. 

Nelson said he expected “if pos- 
sible” to leave soon for England 
to return the visit paid him by 
his “opposite number” in the Eng- 
lish war-production effort, Sir 
Oliver Lyttleton. 

Nelson told reporters that he 
plans to set up a general “war 
production staff” which will be an 
informal body called together at 
intervals to discuss the integra- 
tion of the war effort. 

Included in the membership of 
the staff, he continued, will be 
representatives of the Board of 
Economic Warfare, the Lease-Lend, 
the Reconstruction Finance Corp., 
War Manpower Commission, Army 
Air Forces, War Department Serv- 
ice of Supply, Navy Department, 
Maritime Commission, Office of 
Defense Transportation, Office of 
Price Administration and the Office 
of the Petroleum Co-Ordinator. 





Special Setup Speeds 
Tool Production 


LOS ANGELES.—To meet war 
demands for special hand tools as 
well as regular types, Plomb Tool 
Co. has organized facilities of 27 
different companies into a sub-con- 
tracting system for volume tool 
production under the name of the 
Plomb Tools Contracting Co., a 
wholly-owned subsidiary of the 
parent concern, according to Dillon 
Stevens, chairman of the board. 

The new company, believed to be 
the largest of its kind now in op- 
eration, is headed by Victor King- 
man, president, and functions inde- 
pendently with a minimum of con- 
tact from Plomb executives. 


_ 


THEIR DAYS of usefulness ended, 300 tons of unused machines have been 


converted into scrap for steel mills by Hudson Motor Car Co. 


Shown watching 


some of the scrapped machines being loaded on trucks are officials of the 


War Production ard. 
Hudson’s former automobile plants; 


Left to right, E. 
E. C. Brandt, chief of the machine tool 


A. Taylor, works manager of 


branch of WPB, and Brewster Loud ir., chief, WPB’s industrial salvage section. 








SOS Chief Visits Plants... 


TOP RANKING executives of General Motors 
managers of all GM car divisions, 
plants in Lansin 
Somervell, chief of the Army Service of Supply. 
executive assistant to Oldsmobile’s general manager; 
president of GM and general manager of Pontiac division; R. K 


Oldsmobile’s war production 





Corp., sagseding general 
were among the visitors inspecting 
with Lieut. Gen. rehon 


eft to right: D. E. Ralston, 
H. J. Klingler, vice- 
. Evans, 


vice-president of GM, and John Dykstra, Oldsmobile’s factory manager. 





LEADING REPRESENTATIVES of America’s military and industrial forces 


gathered in Lansin 
in progress at Oldsmobile. 


during the past week to inspect war production operations 
Skinner (left), vice-president of General 


Motors and general manager of Oldsmobile, is shown inspecting one of the 


Oldsmobile gun 


lants with Lieut. Gen. Brehon Sumervell, chief of the Army 


Service of Supplies, with J. Bowden, chairman, Oldsmobile top committeemen. 


New Lightweight Diesel 
Developed by GM 


LA GRANGE, Ill. — Electro- 
Motive division of General Motors 
Corp. is in full production on a 
new high-speed, high-horsepower, 
lightweight diesel engine and 
variable pitch marine propeller 
which add materially to the 
cruising radius, speed and maneu- 
verability of United States sub- 
chasers, the Navy announced 
last week. 

The new Diesel has been dubbed 
“the pancake” because of its un- 
usual construction. Four banks of 
four cylinders each are located 
around a vertical crankshaft. The 
engine, reduction gear and propel- 
ler pitch control are designed as 
a complete unit using a _ bevel 
pinion and gear between. the 
engine and propeller shaft. Be- 
cause of the use of the reversible 
propeller there is no necessity for 
reversing the engine, or providing 
reverse gears for the propeller 
shaft. 

Every effort has been made to 
reduce weight of the complete in- 
stallation, and the engine is be- 
lieved to be the lightest ocean duty 
diesel engine in the world. It 
occupies about one-third the space 
of the best previous diesel engines 
of the same high horsepower, it 
is said. 

The weight and space gained by 
the use of the new engine and 
propeller can be utilized for more 
fuel for greater range, or for addi- 
tional armament and ammunition, 
lighter overall weight for more 
speed or for the installation of 
more engines to give greater speed. 
In actual current practice a com- 
bination of all these gains is de- 
signed into the newer sub-chasers. 

Two of the new engines are 
being installed in the smaller type 
of sub-chaser currently being built, 
and the ships which are being 
delivered to the Navy are satis- 
factorily meeting the design re- 
quirements, it is said. 

Use of diesel engines eliminates 
the fire hazard attendant upon 
attempts to get high horsepower 


with low weight by using gasoline 


Birth Record Out 


DETROIT. — Birth certificates to 
prove American citizenship for persons 
who want jobs in plants where work 
on secret or confidential government 
contracts is being done, will no longer 
be required, Paul V. McNutt, War 
~menpenee chairman, announced last 
week, 


engines, it is said, and diesel- 
powered boats are less vulner- 
able to air attack. The variable 
pitch propeller is an important 
factor in improving’ cruising 
range and provides exceptional 
maneuverability. 

Development of the new engine 
grew out of the search by the 
Navy for such a power plant since 
the end of World War I. Approxi- 
mately a year. before Hitler 
marched on Poland the problem 
was discussed with Charles F. 
Kettering, vice-president of Gen- 
eral Motors in charge of Research. 
Kettering directed the develop- 
ment of the engine in General 
Motors Research Laboratories at 
Detroit. Concurrently the labora- 
tory was working on the reversible 
propeller as a separate project. 

Several engines were built in 
the GM laboratory during the 
experimental period. The engine 
design was approved and Electro- 
Motive division was designated as 
manufacturer in January, 1941. 
Within 12 months an addition to 
the Electro-Motive Diesel locomo- 
tive plant was built and equipped, 
despite difficulties of securing ma- 
chinery during 1941, and a number 
of production engines turned out. 
These were put through the usual 
period of development test opera- 
tion and regular production was 
started, with the result that in 
May of this year the production 
rate was up to Navy requirements. 







Johnson Heads 
GM’s Eastern 


Aireraft Division 


NEW YORK.—Election of E. F. 
Johnson as a vice-president of 
General Motors and his appoint- 
ment as_ group 
executive in 
charge of the 
recently organ- 
ized Eastern Air- 
craft division of 
GM and of the 
six divisions of 
the corporation 
in Dayton, O., 
was announced 
last week fol- 
lowing a meeting 
of the Board of 
Directors. 

During the last two years John- 
son has served in Washington 
with government war production 
agencies. He had formerly been 
in the employ of GM as assistant 
to the vice-president in charge of 
the parts and accessory divisions 
of the corporation. 

In addition to Eastern Aircraft 
he will have under his jurisdiction 
the following divisions: Frigidaire, 
Delco Products, Delco Brake, 
Moraine Products, Aeroproducts 
and Inland Manufacturing. 


Buick Trainees 


Are Doubled 


FLINT. — With classroom and 
bench instruction under full swing, 
Buick’s school for training ground 
personnel of the Army Air Forces 
to become engine overhaul me- 
chanics has doubled its weekly 
enrollment of troops, 
school expected to reach capacity 
enrollment next month. 

W. F. Hufstader, general sales 
manager, who directs the training 
operation in cooperation with the 
Army Air Force Technical Train- 
ing Command, said several hun- 
dred trainees are taking the 
course which concentrates, in a 
classroom shop practice program, 
complete instruction on servicing 





E. F. Johnson 


and heavy repair of aviation 
engines. 
The school is conducted in a 


Buick service building which has 
been fully converted for the pur- 
pose. It is exclusively for enlisted 
personnel of the Army Air Forces. 


Chrysler Wins Suit 


Over Manifolds 


DETROIT.—A saving in costs of 
all Chrysler tank engines and 
Dodge Army truck engines resulted 
last week from a decision filed by 
the United States Circuit Court of 
Appeals at Cincinnati, which set- 
tled in Chrysler Corp’s. favor a 
litigation of nearly 10 years’ stand- 
ing between the corporation and 
Swan Carburetor Co. of Cleveland. 

The litigation involved “intake 
manifolds” for six-cylinder engines 
made by Chrysler Corp. The Swan 
company claimed patent infringe- 
ment. Back claims against Chrys- 
ler involving these alleged patents 
would have exceeded $2,000,000 
But, also, had the suit been settled 
in favor of the Swan company, the 
cost of all Chrysler-built six-cylin- 
der engines for the war effort 
would have been increased. The 
amount of this increase projected 
over the engines now on order 
would have amounted to the cost 
of several anti-aircraft cannon, a 
medium tank or 30 or 40 Arniy 
vehicles, it is said. 





BATTERY OF the new high-speed, lightweight General Motors “pancake” 
diesel engines which the U. S. Navy discloses are materially ooeneiiie speed, 


cruising radius and maneuverability of the newer U. S. 


subchasers. 
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ae I stay in business, or 
liquidate?” That's the question 
many dealers write this column. 


Here’s a letter from a Metro- 
politan New York dealer that is 
typical of the inquiries: 

“I have been a constant reader 
of your column. The last few 
issues contained some very 
sensible material, constructive 
thoughts and suggestions.. In my 
estimation, these thoughts come 
only with experience in our 
particular field. I personally be- 
lieve that the plight of all of us 
dealers would have been eased a 
lot, and we would not have found 
ourselves in the predicament we 
are in at present, if only those 
at the head of it (those who 
have our fate in their hands) 
would ‘Stop, Look and Listen’ 
to sensible advice. 

* * 


War Bonds 


For Cars? 


“TT takes years to build a dealer 

organization. It has probably 
taken as long as the industry is 
in existence to build the organiza- 
tion we have at present. Why 
ruin it? It is easy enough for the 
manufacturers to talk at present. 
They have goten themselves nice, 
juicy war contracts. I will admit 
that they are helping a _ good 
cause along, but never a thought 
for the poor struggling automobile 
dealer. Don’t you think that if 
they would help the dealers to 
liquidate their existing stocks of 
both new and used automobiles and 
give them war bonds in exchange 
(I for one would be glad to trade 
that way), the dealer body would 


* 


be of more use to the war 
industry with all the years of 
experience they have had as 


executives and supervisors in the 
automotive industry industry? 
“Being in the automobile busi- 
ness for 22 years, and having 
supervised the repairs of both 
passenger cars and trucks, and 
managing a big organization, I 
feel that I can do a lot more for 
my country and the public in 
general than I can by staying 
here and watching my stock of 
automobiles deteriorate and rot, 
for the tire and gasoline ration- 
ing has completely stopped busi- 
ness for months past. What 
would you suggest? Keep up 
your good work in your column. 
Lots of luck. Too bad we haven’t 


more like you.” 
* * * 


Advises Sticking 


With Ship 

ATURALLY I can’t be familiar 

with the situation confronting 
each individual dealer. Circum- 
stances differ, but in general I 
would say, “Stick with the ship!” 

Thanks to NADA, if dealers 
want to liquidate, the means are 
provided by the Murray-Patman 
Act to obtain at least cost on all 
new cars in stock. Parts stock 
is at a premium. So is service 
equipment. Used car inventories 
can be liquidated now better 
than ever before. Now, satis- 
factory arrangements for termi- 
nation of the lease can usually be 


Larson Urges Eligibles 


To Buy Cars Now 

CLEVELAND. — Hubert Lar- 
son, OPA’s car rationing chief, 
told newsmen here Friday that 
eligible persons should buy new 
cars at once, thereby saving 
money and at the same time 
helping the war effort. 

By purchasing now, Larson 


said, eligible buyers would con- 
tribute to the war effort in these 
ways: (1) By freeing vital stor- 
age space; (2) By placing more 
and better used cars in the 
hands of dealers; (3) By pre- 


venting the deterioration of 
stored new cars, while at the 
same time saving the monthly 
storage charges on these cars. 


Dealers tell me 


By John 0. Munn 





Dealers’ pr salesmen's comments, questions or uests 
addressed to John 0. Munn in care of Automotive " News, Detrott, 
and the writer’s name will be kept in confidence if requested. 





made with the landlord. If the 
dealer owns the building his 
business occupies, he can gener- 
ally lease it for enough to carry 


the investment. 
* ok * 


Must Keep 


Cars Operating 

O far as the dealer’s obligation 

in the war effort is concerned, 
I don’t think he can make any 
greater contribution to America 
than to aid in keeping civilian 
automobiles functioning. No one 
can impeach your loyalty if you 
stay in business, Paul McNutt’s 
War Manpower commission will 
direct you if your particular 
abilities are needed elsewhere. 

Selective service is the scien- 
tific way of inducting manpower 
into the combat services, and to 
volunteer, you would be only 
upsetting that plan. In fact, the 
recruiting offices are still main- 
tained only for the benefit of 
men under 20 years old not yet in 
the draft, and for men of a 
few particular classifications for 
which there is now a shortage in 
the armed forces. 


Dominant Force 


In America 

T is important from the national 

standpoint that automobile deal- 
ers stay in business. It has been 
a good business—it will be even 
a better business. Too few of us 
appreciate how American domestic 
economy is geared to the automo- 
bile. Since the automobile came 
on the scene, it has_ entirely 
changed the social and industrial 
relations of the people of the 
nation. The industry in 30 years 
has become the dominant indus- 
trial force in the United States. 
It has provided, and after the war 
will continue to provide, a source 
of employment for more man- 
hours and more materials than any 
other industry. It has done so 
simply because the automobile has 
removed the limitations of speed 
from individuals. 

Because the automobile made 
speed subject to human will, it 
gives mankind domination over 
distance. It expands opportunity, 
it enlarges the radius of life. 
When the world was created, the 
human race was not endowed 
with the speed of animals. It 
wasn’t until the advent of the 
automobile that humans were 
given a means of locomotion 
faster than that of beasts. So 
the use of the automobile has 
only been filling a gap that has 
existed for centuries and cen- 
turies. Particularly in countries 
of vast areas, people will never 
return, nor can they afford to 
return, to slower and more 
laborious methods of individual 


transportation. 
* * a 


Some Points 


To Consider 

ET’S look at the factors that 

will work in the dealer’s favor: 

Automobile manufacture was 
the outstanding industry in 
America. From the mass pro- 
duction standpoint and the engi- 
neering standpoint, it exceeded 
all others. Research is still going 
on. The new product is sure to 
be attractive. The automobile 
dealer who continues in business 
will be on the ground floor in 
satisfying the pent-up demand. 


Money Seen 


Plentiful 
i ig people will have money to 
buy automobiles. Bank deposits 
have increased in the last three 
years by about 20 billion dollars. 
That’s at a greater rate and a 
higher amount than ever before. 
The longer the war continues, the 
greater will be the public reserve. 
Don’t worry about the govern- 
ment deficit financing in the 


meantime. Within 30 days after 
(Continued on Page 10, Column 3) 











Changes Made 
In RFC Loan 


Instructions 


DETROIT. — Several changes 
have been made in the wording of 
the RFC instructions on loans to 
automobile dealers, as follows: 

1. The new instructions provide 
that “The note shall _ contain, 
among other provisions, a specific 
provision that the Dealer shall be 
personally liable for any deficiency 
arising out of the failure of the 
payee to recover, upon the sale of 
the collateral, the full amount of 
the indebtedness evidenced by or 
incurred in accordance with the 
provisions of the Note, except any 
deficiency caused by reason of any 
limitation upon the sale price im- 
posed pursuant to the Emergency 
Price Control Act of 1942.” 

This change appears to conform 
to the sentence in the Murray-Pat- 
man Act which states “And pro- 
vided further, That if, upon the 
sale of any article or commodity 
acquired pursuant to the terms of 
any loan contract entered into 
hereunder, the Reconstruction Fi- 
nance Corp. or any subsidiary corp- 
oration thereof shall not recover 
by reason of any limitation upon 
sales price imposed pursuant to the 
Emergency Price Control Act of 
1942, the full amount of the loan, 
no recourse on account of such de- 
ficiency shall be had against the 
borrower.” 

In other words, unless there is 
a revision of Price Schedule 85 by 
OPA, th edealer making a loan 
from RFC is responsible for the 
payment of the loan in full, even 
if the new car should be sold by 
him for an amount less than the 
loan. Such a possibility, however, 
appears remote. 

2. An additional phrase in the in- 
structions provides that borrower 
is “to pay all taxes and other 
charges which might constitute a 
lien on the vehicles.” 

3. Also, it is made clear that in- 
surance for the vehicles offered as 
collateral is “to be paid for by the 
dealer.” 


Car Sales Up 


In San Antonio 


SAN ANTONIO.—New car sales 
for May reflected a slight increase 
over those for the preceding 
month, total sales amounting to 
168 units, as compared with 166 
for May. Sales, according to in- 
dividual makes, were as follows: 


Buick, 15; Cadillac, 1; Chevrolet, 
31 (and 3 trucks and 3 commercial 
units); Chrysler, 4; DeSoto, 1; 
Dodge, 13; Ford, 12 (and 9 trucks 
and 4 commercial units); GMC 
Truck, 1; Hudson, 3; Mercury, 3; 
Nash, 5; Oldsmobile, 10; Packard, 
5; Plymouth, 18; Pontiac, 7; and, 
Studebaker, 3. 

June sales for preceding years 
were: 1937—760; 1938—386; 1939— 
600; 1940—735; and, 1941—1,329. 

Service operations have shown 
an increase within the past 60 days 
and dealers are much encouraged 
over the change. 


Ford Plant Sold 


MILWAUKEE.—Defense Plant Corp. 
has purchased the idle assembly plant 
of the Ford Motor Co. here. It will 
be put to auxiliary use in war 


production by A. O. Smith Corp. 


Sag. ae Ne Sg 
a 






“WAR PRODUCTION Work for Studebaker Dealers.”’ 
covering every phase of war work for automobile dealers, 


ee AUTOMOTIVE NEWS, JULY 13, 1942 3—(340) 


N.C. Dealers Elect 


Brown President 


RALEIGH, N. C.—C. Fred Brown 
of Asheville was elected president 
of the North Carolina Automobile 
Dealers Assn. at its annual con- 
vention at Wrightsville Beach, at- 
tended by a large number of 
dealers throughout the state. Other 
officers are: 

Vice-president, C. L. Carrow, 
Kinston; secretary, P. I. Abernethy, 
Charlotte; treasurer, S. Parks Alex- 
ander; and NADA director, E. O. 
Thomas, Asheville. 

The final convention session was 
addressed by H. G. Larson, chief 
of the Automotive Rationing sec- 
tion of the Office of Price Admin- 
istration and by E. H. Schellen- 
burg, of the gasoline division of 
the state OPA office. 

An informal get-together supper 
opened the convention, at which 
time Carl Goerch, of Raleigh, editor 
of the State Magazine, was the 
speaker and entertainment was 
furnished by Alonzo Squires, im- 
personator. 

Ray Chamberlain, executive vice- 
president of National Automobile 
Dealers Assn., addressed the con- 
vention on national legislation af- 
fecting the automobile industry, 
which was followed by an open 
forum. At this meeting, too, 
committees were announced and 
bids for the 1943 convention city 
were received. 

J. Bayard Clark, member of Con- 
gress from the Seventh Congres- 
sional district of North Carolina, 
and a member of the House Mili- 
tary Affairs committee, spoke on 
world affairs in general. Daniel L. 
Bell, formerly association attorney 
and now with the legal division 
of the state OPA office, discussed 
OPA regulations affecting automo- 
bile dealers. 


Studebaker Booklet Guides =" 


The annual banquet had J. Mel- 
ville Broughton, governor of North 
Carolina, as the speaker. The ban- 
quet was followed by a dance. 

One convention resolution 
pledged the full cooperation of 
North Carolina dealers to the na- 
tion in the present emergency, 
while another praised the “splendid 
work” of the National Automobile 
Dealers Assn. 


Car Rationing 
On Downtrend 


In Chicago 


CHICAGO.—Number of new car 
certificates issued under the ra- 
tioning program here dropped in 
June to 574, as against 702 in May, 
or 61 percent as against 64 percent 
of the quota. 


Up to June, the trend had been 
upward in the matter of approved 
certificates, although the quota 
remained stationary at 1,092 for 
March, April and May. 


Chicago Automobile Trade Assn. 
issued a protest to the rationing 
system as at present operated, by 
Stating in its latest bulletin: 


“We are making efforts to have 
the regulations amended so as to 
help increase the number of 
eligibles. The 40,000 rule has 
proved impractical in this terri- 
tory, as well as the provision with 
reference to other transportation 
facilities available, and there is a 
strong necessity for the addition 
of new eligible groups.” 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 


—k > 


Dealers on War Work 


SOUTH BEND.—Publication and 
distribution of a 64-page booklet, 
entitled “War Production Work for 
Studebaker Dealers,” has just been 
completed by the Dealer War Pro- 
duction division of Studebaker 
Corp., according to Ken B. Elliott, 
vice-president in charge of sales. 

“Since the first of the year the 
division has had a staff of men 
investigating and constantly keep- 
ing in contact with all phases of 
the problem of war work for auto- 
mobile dealers,” he said. “The re- 
sults of the investigation are con- 
tained in this booklet. 

“Purpose of the publication is 
to explain the general conditiors 
under which war work is obtain- 
able, as well as to suggest the 
fundamental considerations which 
should guide any dealer in his own 
investigations of the possibilities 
for undertaking war work,” Elliott 
continued. 

“The first chapter in the booklet 
is devoted to an explanation of the 
purpose and activities of the Stude- 
baker Dealer War Production 
division,” he said, “followed by a 
section on the National War 
Production Objective. 

“Treated in comprehensive 





ee « 


This 64-page booklet, 
recentl was 


published and mailed to Studebaker outlets by the Dealer War Production 


division of Studebaker Corp. 






fashion are chapters on Types of 
War Work, Facilities and Equip- 
ment Required, Getting War Pro- 
duction Work, Contracts and Check 
List for War Production. As an 
aid to the interested dealer in pre- 
paring a written statement of. his 
facilities, a special Studebaker ‘Fa- 
cilities and Qualifications Record’ 
form was designed and mailed with 
the booklet. 

“A chapter devoted to miscel- 
laneous information features gen- 
eral information on machine tools, 
used machine tool supplies, priority 
procedure and a summary of the 
experience of a Studebaker dealer 
who has been engaged in war work 
for nearly one _ year,” Elliott 
pointed out. “Appendices include 
a directory of WPB Contract Dis- 
tribution Field Offices, Case His- 
tories of Dealers Engaged in War 
Work, Types of Machine Tools, 
Glossary of Shop Terms and a 
Partial List of Articles Purchased 
by the Armed Forces. 

“The primary objective of our 
Dealer War Production division is 
to provide assistance for Stude- 
baker dealers interested in war 
work,” he said. “The decision was 
made to inaugurate this new activ- 
ity when it became evident that 
such an organization could con- 
tribute a genuine service to our 
dealer body. The division rounds 
out Studebaker’s comprehensive 
wartime program of dealer aid and 
in no way replaces any phase of 
our other activities in the dealers’ 
interest. 

“The division functions through 
members of the factory staff in the 
field and at the home office,” 
Elliott declared. “An important 
feature of its organization is in 
the decentralization of effort. 
Dealer inquiries are directed to 
regional offices in order to expe- 
dite handling and to provide con- 
tacts on the ground by members 
of the factory staff. In effect, 
Studebaker’s 18 regional offices and 
personnel are the division’s field 
offices and field representatives. 

“Widespread comment on the 
booklet by dealers, automobile 
company executives, officials of 
WPB and other federal bureaus 
has been extremely favorable and 
exceedingly gratifying,” he stated, 
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OUR PLEDGE 

One sacred pledge we make our friends here and 
now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
a whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value.—(AN 6-10-1933). 








AUTOMOTIVE 





Postwar Fuels and Automobilcs 
I‘ predicting postwar motor transportation, Dr. Graham 

Edgar, vice-president of Ethyl Corp., told the American 
Society of Testing Materials that the way will be open for 
abrupt and substantial advances, depending on the extent 
of cooperation between technologists of the oil and automo- 
tive industries. That such cooperation already exists is 
evident—undoubtedly this war friendship will continue. 

War has put the oil technologists on their toes, and Dr. 
Edgar believes that in the postwar period the petroleum 
industry ‘can be counted on to produce motor gasoline of 
much higher effective antiknock value than which was 
produced in 1941.” 

“One might guess that gasoline, approximately equiva- 
lent to the premium grade of 1941 (say, 80 octane number), 
can be produced as a house-brand gasoline, and that 
premium gasoline having an effective antiknock value of 
between 90 and 100 octane number can te produced,” the 
doctor declared. But, he continued, it will depend largely 
upon the automotive engineer whether or not that kind 
of gasoline is produced and marketed. 

Such engineers, not having to design annual automobile 
models during the war, will have a breathing spell. They 
will not have to re-use so many tools, dies, etc., from 
previous models. They can let their imaginations run riot. 
Metals, such as aluminum and magnesium, will be available 
in enormous quantity and at reduced price. New and better 
plastics will be available. Radical changes can be made in 
body designs. As to the postwar engine, the good doctor 
hesitates at putting himself on record—there are so 
many ways the pendulum can swing. 

“No real changes in engines can be expected unless the 
petroleum industry does its share by improving gasoline 
quality,” is Edgar’s statement that hits the nail on the head. 

We shall see what we shall see, having unlimited faith in 
the ability of the cooperating automotive and oil engineers. 


Replacement Parts Made Possible 

AD IT NOT BEEN for the national campaign to get 

scrap so sorely needed by steel manufacturers, it is 
doubtful if the War Production Board would have issued 
replacement parts limitation order L-158, which should be 
a godsend to this branch of the automobile industry. 
Needing scrap, the WPB tacked on the proviso that new 
parts for cars, trucks and buses can be had if the old parts 
are turned in with the orders for replacements, just like 
it is with toothpaste tubes. 

This change of heart makes it apparent that those in 
authority at Washington, who control the destinies of the 
automotive dealer and service station activities, recognize 
that WE MUST KEEP ALL OF OUR TRUCKS AND AT 
LEAST 20 MILLION MOTOR VEHICLES, IN OPERATION 
FOR THE DURATION. 

Parts order L-158 proves that Joseph B. Eastman and 
Ernest Kanzler are not talking through their hats when 
they say that our public carriers—rails, buses and common- 
carriers—couldn’t absorb one-tenth of the freight and 
passengers now carried in privately-owned vehicles without 
bogging down our entire national transportation system, 
unless relief was furnished. 


| scrap 


AUTOMOTIVE NEWS, JULY 13, 





For the love of Mike, when will 
they stop picking on what is left 
of the automobile business? Just 
when the old bugaboo of taking 
tires from the 30 million civilian 

cars was being 


FROM A forgotten, when 
COLUMNIST’S the frozen cars 
NOTEBOOK: Were showing 

some signs of 


being thawed-out by the rationing 
board, when our reports from 
across the country were showing a 
pickup in used car sales, the 
President, under questioning at his 
press conference, says that if it 
is necessary in order to win the 
war, he would not hesitate to 
commandeer the rubber off civilian 
cars and trucks! 
* * ok 

Now I have long since ceased 
to be an apologist for the Presi- 
dent, but I have to admit that 
the play which the newspapers 
gave this story was obviously all 
out of proportion to the import of 
the President’s statement. He 
might as well have said that, if it 
were’ necessary in order to win 
the war, he would commandeer 
homes, stores, business places or 
anything else. We are all agreed 
to this policy because America has 
Only One objective today and that 
is, to win the war. But why, in 
the name of heaven, our car 
dealers have .to take another 
sock-on-the-nose at a time when 
they were just beginning to see 
daylight, is beyond me. 

* * * 

I have been told by men who 
ought to know, that the average 
civilian tire is of no earthly use 
to the army because the specifica- 
tions are entirely different. It 
would have been just as easy for 
the President to say that the 
time might come when it would be 
necessary to coOmmandeer the 
extra tires or the best rubber on 
the few sizes that would meet 
army specifications. In lieu of 
this, a bogey man is set up which 
will scare those few who were 
deciding to apply for a new 
car or extend their available trans- 
portation by buying a _= good 
used car. 

* * * 

It seems to me that advertising 
is today being given a test which 
no one could ever have contem- 
plated. Advertising, fundamen- 
tally, is intended to create new 
markets by encouraging new de- 
sires. Nowhere in the world has 
it worked so successfully as in 
the United States where a new 
product can be introduced and a 
desire to possess it created in the 
minds of 130 million people, almost 
over night. Now, for the first 
time in history, we are seeing a 
campaign of advertising in reverse. 

* * of 


By every form of printed and 
spoken word, we are creating a 
negative market. For example; 
we have explained that there is 
a shortage of sugar, that it is 
unpatriotic to waste it, that it 
must be rationed, and pronto, the 
American public stops buying and 
using sugar. Already there is a 
surplus and producers are asking 
where they are going to store the 
crop just about ready for market. 
We used advertising to curtail the 
use of paper—already the paper 
mills are asking for business We 
asked the public to salvage paper— 
and the Detroit newspapers report 
an avalanche on our paper product 


factories at Monroe, which re- 
sulted in 50 cars waiting for 
unloading and acres of _ baled 


waste paper exposed to the ele- 
ments because of lack of ware- 
house facilities! 

* * * 


Within a week or 10 days after 
the President’s appeal for scrap 
rubber, the statement came out 
chiding the public for the drive 
not coming. up to _ expectations. 
From my own observation, I be- 
lieve that every citizen was con- 
scious of the necessity of getting 
in every ounce of scrap rubber 
and was extending himself to the 
limit at the very time he was 


being criticized out of Washington ! 


for his lack of interest. Our own 
reports show that Michigan will 
more than make its quota on the 
rubber drive and I have 
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In This Corner 


‘Louth-Juergens Line .... 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 





Missed 

Several years ago you had a 
listing of all the old automobiles 
and trucks as a feature in your 
Almanac. At that time we missed 
the listing of our predecessor, the 
“Louth-Juergens” line of cars and 
trucks. 


My father, M. Hendrickson, was | 


chief engineer of this firm from 


its start in 1906 until 1912, when | 


he left to start our present com- 
pany. 

My brother, Bob (Robt. T. 
Hendrickson) stayed with Louth- 
Juergens as chief engineer until 
the newly organized company got 


on its feet——Edw. D. Hendrickson, | 


Hendrickson Motor Truck Co., 


Chicago. 


Sticking 

We, the Utah jobbers, the Utah 
Highway patrol and myself have 
been selling dealers the idea they 
should keep their owners’ cars 
running as 


keeping them in as safe mechanical | 


condition as_ possible. 

As this letterhead indicates my 
first interest 
condition of the parts of a motor 
vehicle as pertains to the safety 
factors. Fortunately for me my 
factories have been able to deliver 
most of the merchandise I have 
been able to sell. The jobbers 
have sold a lot of many other lines 
such as brake lining and other 
brake parts, steering system parts, 
safety glass, headlights and other 
lighting equipment, reflectors, etc. 

So, I am not considering going 
out of business and I am sending 
you the enclosed check for a re- 
newal of my _ subscription § to 
AUTOMOTIVE News. 

In the work of the Utah jobbers 
and the Utah ‘Highway patrol was 
included a series of meetings spon- 
sored by the patrol to instruct 
mechanics as to what they were 
expected to do in making the motor 
vehicle safety inspections. Earl 
Baker, executive secretary of the 
Utah Automotive Trades Assn., was 
the principal speaker at these 
meetings, or schools, and delivered 
an inspirational address that was 
well received by dealers and 
mechanics. 

His talk has been condensed and 


printed by the Utah jobbers asso- | 


ciation for general distribution to 
every reason to believe that, unless 
the national sights were set too 
high, the final report will show 
we actually have more _ scrap 
rubber than the available fac- 
tories can work over. I think 
we have a right to get mad over 
these things and _ confidentially, 
I am boiling!—G.MS. 


long as possible by | 


is the mechanical | 





3 





|the trade in Utah. There is not 
much that will be new to you in it, 


| but I hope you will get from it the 
|idea that Utah dealers are for the 


| 


| time being busy and making money 
if they have any reason for being 
in the automotive business. By 
|that I mean that dealers can and 
|should take care of the sales of 
cars, trucks and tires that need 
be made now. 

But a dealer who has or is mak- 
|'ing any serious attempt to keep 
| the vehicles he sold running in the 
safest condition by providing ade- 
quate service for them, is_ not 
| troubled with lack of business and 
profits, but also finds he can hire 
good mechanics who have worked 
|for the other kind of dealer. A 
;chance to earn according to their 
| ability and willingness to work, the 
chance they did not have in the 
AVERAGE poorly equipped dealers 
| place of business, is an oppor- 
|tunity readily accepted by a lot 
of good mechanics.—Calvin R. 





Bodemann, manufacturers’ repre- 
sentative, Denver, Colo. 
Used Cars 

I am taking this means of 


| calling to your attention a_ publi- 
| cation of the Bureau of Business 
| Research, soon to be available 
_for distribution—-Marketing Used 
| Automobiles, by Dr. Theodore H. 
|Smith.. The enclosed descriptive 
| folder will give you detailed in- 
| formation as to the nature and 
| scope of the study. 

It occurs to me that you might 
be willing to call this very timely 
|and important study to the 
attention of the readers. of 
“Automotive News,” and also pos- 
sibly to have it reviewed, in case 
your publication carries reviews 
of books and research studies. 

The Bureau of Business Re- 
search is a non-profit research 
organization and must rely largely 
upon interested trade journals 
and people to bring its research 
studies to the attention of the 
proper audience.— Viva Boothe, 
acting director, Ohio State Univer- 


| Sity, Columbus, O. 


Coming Events 


| 
JULY 

15—Mansfield, O. (Westbrook Country 
Club). Ohio Automobile Dealers 
Assn. stag party. 

21—Akron (Fairlawn Country Club). 
Annual outing of Akron Automobile 
Dealers Assn. 

21-24—Detroit (Hotel Statler). National 
Standard Parts Assn. mid-summer 
conference. 


OCTOBER 


| 16-17—Springfield, Mass. American So- 
| ciety of Tool 
Production conference. 


Engineers’ War 
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Motorists Everywhere Are Making 


CHEVROLET DEALERS 


Their ‘‘Service Headquarters’’ 











For years Chevrolet dealers have had the largest 





number of trade-ins and, therefore, the widest 






opportunity to service and condition all makes 





mg and models. ... Consequently, more and more 






owners of all makes of cars and trucks are decid- 





ing to make Chevrolet dealers their headquarters 






for “service that satisfies—service that saves.’’ 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT, MICHIGAN 


oursranping apex GAR CONSERVATION PLAN” 







Ge) hy 258i 
ENGINE 


WHEN YOU HAVE 


THE CHEVROLET 


| FRANCHISE YOU 
CONSERVE CONSERVE CONSERVE B CONSERVE COOLING 
TRANSMISSION mys ea At | cr ASIK SYSTEM 
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Many Road Barriers 


Still Untouched 


Special to Automotive News 


NEW YORK.—Although express- 
ing belief that wartime agreement 
on uniform standards for state 
truck weight and size restrictions 
may serve as a foundation for per- 
manent action by the states dur- 
ing their 1943 legislative sessions, 
the American Petroleum Industries 
Committee points out that many 
other highway transportation bar- 
riers remain untouched and the 
problem should by no means be re- 
garded as solved. 

The committee suggests liberali- 
zation of reciprocity laws for all 
types of motor vehicles, elimina- 
tion of provisions for licensing out- 
of-state trucks, abolition of port-of- 
entry regulations, and repeal of 
weekend restrictions on truck op- 
erations as among other steps 
which should be included in anti- 
barrier programs in state -legisla- 
tive sessions next year. 

“To view the recent recommen- 
dation of uniform standards for 
the 48 states for truck sizes and 
weights as a solution to the high- 
way barrier problem would be to 
mistake the beginning of a move- 
ment for the end,” the committee 
asserts in its “Tax Economics Bul- 
letin.” 

“This action by the federal-state 
conference on war _ restrictions, 
placing a floor under the maximum 
specifications for vehicles allowed 
by the various states,” it says, “un- 
deniably was a notable step toward 
the unchaining of highway trans- 
portation. Nevertheless, it consti- 
tuted only an integral part of a be- 
ginning development toward a 
broad program dealing not only 
with size and weight imitations 
but also with other equally serious 
impediments to the flow of motor 
freight on the highways of the 
nation. 

“Moreover, the governors’ agree- 


ments itself is but a temporary ex- 
pedient. Effected under’ the 
emergency powers of the respective 
state governors, the new stand- 
ards apply only to trucks carrying 
essential war materials and are to 
be observed only during the war 
period. Thereafter, the specifica- 
tions will no longer be effective 
unless subsequently ratified as 
regular statutes by the legislatures 
of the respective states. It must 
be borne in mind that the Wash- 
ington conference had as its prin- 
cipal objective a program for the 
all-out prosecution of war produc- 
tion. The elimination of state 
highway barriers was only one step 
toward that important end. Their 
elimination for the duration of 
the emergency served the purpose 
of that conference, even though 
the problem of highway barriers 
might reoccur during the post- 
war reconstruction period. 

“There is reason to believe that 
the Washington conference will 
serve as a foundation for perma- 
nent action by the states during 
their legislative sessions in 1943. 
But their legislative program 
should be broadened to include all 
phases of the problem, not simply 
those dealing with the size and 
weights of vehicles. Agenda should 
include such related subjects as the 
liberalization of reciprocity laws 
for all types of motor vehicles, 
elimination of provisions for the 
licensing of out-of-state trucks, 
abolition of port-of-entry regula- 
tions, repeal of week-end restric- 
tions on the operations of motor 
trucks, and the removal of similar 
unreasonably restrictive legislation. 

“These barriers are not affected 
by the present federal-state agree- 





DALLAS DEALERS hear discussion by Hubert Larson, new head of OPA’s 
Left to right, 

Assn.; Larson, and Dr. 
DATA. 


automobile rationing section. 
of the Dallas Automotive Trades 
executive vice-president of the 





N. J. president 


Connell, 


De Sanders, 
J. H. 





U.S. Rubber Tire Division 
Headed by Carpenter 


NEW YORK.— United States 
Rubber Co. announces the appoint- 
ment of Fred S. Carpenter as 
general manager 
of its Tire divi- 
sion, and Howard 


H. Hawkes. as 
assistant general 
manager. 


Carpenter start- 
ed with the com- 
pany in June, 
1913, as an engi- 
neer in the gen- 
eral laboratory. 
Since then - has 
F.S. r been at the Hart- 

beeen ford plant, in the 
company’s plantations in the Far 
East, manager of planning and 
engineering at the Detroit plant, 
and factory manager of the Los 
Angeles tire plant. 
In 1940 he was appointed west- 





ment and such obstacles as ton-| ern representative of the company’s 


mile taxes are a continuing hin- 
drance to interstate highway traf- 
fic in many areas.” 


PROTECT YOUR 


FROZEN CARS! 





DEALERS: 


Place Orders NOW for ENDURO 
Treatment of Stored Cars! 


Save your tremendous investment in deep-freeze 


stored cars. 


ENDURO Treatment is being used by 


dealers to give complete protection. 
ENDURO Treatment protects EVERY PART of 
the car, inside and out,—body, bright metal, uphol- 


stery, motor, chassis, radiator, rubber, ete. 
Protection is vital. 


nominal. 


Cost is 


Since our first announcement, orders are being 


placed by hundreds for ENDURO protection. 


Work 


is being scheduled in sequence of receipt of order. 
Wire or write AT ONCE for full information, stating 


how many cars you have. 
used for trucks. 
outdoors or indoors. 


One job does it; no repeat necessary. 


ENDURO Treatment also 


Imperative whether storage is 


We are 


experts and take this serious problem off your hands. 
Communicate with us at once. 


MIDWEST MFG. CO. 


36 Davenport Ave., Detroit, Michigan 





national defense work. 
1941, he was as- 
signed to the New 
York offices for 
special work until 
June, at which 
time he was 
made production 
manager of the 
Tire division. 
Hawkes, who 
only recently was 
appointed general 
sales manager, 
becomes assistant 
general manager 
in charge of sales activities. 
Also announced are the follow- 


In April, 





H. H. Hawkes 


ing appointments in the Tire 
division organization. Harmon F. 
Newell, for 13 
years with the 


company and for- 
merly sales and 
production coor- 
dination manager, 
will be in charge 
of Tire division 
policies. J. E. P. 
Cady will remain 
as factory man- 
ager of the In- 
dianapolis plant; 
C. E. Maynard 
as factory man- 
ager of the Fisk division plant at 
Chicopee Falls, Mass.; and C. L. 
Remy as factory manager at 
Los Angeles. 

G. R. McNear, formerly in the 
New York offices, becomes factory 


Fla. Pipeline 
Is Approved 


WASHINGTON. — Senator Van- 
denberg announces that Jesse H. 
Jones, secretary of commerce, has 
provided funds to lay a _ second- 
hand pipeline in North Florida to 
carry approximately 40,000 barrels 
of oil a day. 

The pipeline can be laid at a cost 
of less than $3,000,000” and can be 
in operation “in less than 120 days,” 
Vandenberg told reporters. He 
added that it will follow the exact 
route of a pipeline proposed in a 
House-approved bill now pending 
before the Senate Commerce Com- 
mittee. 

The line will be purchased in 
Texas, Vandenberg explained. it 
will serve as one link in a trans- 
portation chain designed to relieve 
the East Coast petroleum shortage, 
and will connect with inland water- 
ways on the East and West Coasts 
of Florida. 





H. F. Newell 





manager at Detroit, replacing C. L. 
Moody who will become factory 
manager of one of the Canadian 
plants of the company. R. 
Copland, formerly manager of this 
plant, now becomes _ production 
manager of the division with offices 
in New York. 

Replacing S. P. Thacher, for- 
merly manager of the field engi- 
neering and service department, is 
W. C. Manville who has been in 
that department for many years. 
Thacher is now on leave of absence 
to the government in the capacity 
of chief of the rubber conservation 
section of the Army and Navy 
Munitions board. 


Fuel Dealers 
Get Data on 


New Rationing 


DETROIT.—A dealer’s instruc- 
tion booklet containing the ABC’s 
of the new coupon plan for gaso- 
line rationing as it affects the 
100,000 retailers in the Eastern 
rationed area was issued last 
week by OPA. 

The booklet will be distributed 
to dealers, suppliers and distribu- 
tors throughout the East as an- 
other step in OPA’s program of 
training the men whom it regards 
as holding “the key position in this 
plan for gasoline rationing.” 

Many oil companies report plans 
for regional branch and local meet- 
ings at which dealers or their rep- 
resentatives will be instructed in 
operations under the plan. OPA 
fuel rationing field men will be 
available for these meetings, which 
will take place before July 23, when 
coupon rationing goes into effect. 

The instruction booklet to be 
furnished each dealer not only de- 
scribes the plan in detail, but out- 
lines steps that dealers, as well as 
suppliers and distributors must 
take in complying with rationing 
regulations. 


Motor Salaries 


Are Listed 


PHILADELPHIA.—K, T. Keller, 
as president, received $100,950 in 
1941 from Chrysler Corp., the Se- 
curities and Exchange Commission 
reported. 

B. E. Hutchinson, Chrysler vice- 
president, was paid $90,900, while 
F. M. Zeder received $85,450, 

F. C. Crawford, president of 
Thompson Products, Inc.,. received 
$91,349; L. M. Clegg, executive vice- 
president, $50,774; A. T. Colwell, 
vice-president, $40,149. 

Other corporations and officials’ 
salaries included: Cleveland Gra- 
phite Bronze Co.—Benjamin F. 
Hopkins, president, $75,000; J. J. 
McIntyre, senior vice-president, 
$45,000; J. L. Myers, executive vice- 
president, $45,000; Carl W. Johnson, 
vice-president, $45,000. 





Truckers Frolic July 29 


CHICAGO.—Central Motor Freight 
Assn., composed of truck operators 
throughout the middle west, has set 
July 29 as the date of its fourth annual | 
golf tournament and outing. Prizes 
will be in the form of war bonds and 
stamps. R. J. Olson, newly elected 
president of the association, has named 
an outing committee consisting of Len 
Gilbert, Howard Noland, C. L. Schnei- 
der, M. F. McCarty, Harry Arneson, 
R. B. Thornton, Walter Mullady, H. F. 
Chaddick, Walter Carpeaux, Carl 
Smith, Barney Cushman, and others. 


/ 
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Chicago Dealers 
Collect 182,339 
Lbs. of Rubber 


CHICAGO.—Under leadership ch 
Chicago Automobile Trade Assn., 
which perfected an organization 
of 39 committees in 48 sections of 
this area, dealers here have done 
a real job in the collecting of scrap 
rubber. , 

The total for 176 reporting deal-@ 
ers through the middle of last 
week was 182,339 pounds, or an 
average of 1,036 pounds for each 
dealer. The method used was for 
those operating filling stations to 
handle the turning over of the 
rubber to the government and 
for others to truck it to gasoline 
filling stations. 

Those enlisting 
salvage campaign include new t 
and used car dealers. They per- " 
formed a special service by send- 
ing their trucks direct to cus- 
tomers when directed. 


Truck Releases 
2,384 in Week 


WASHINGTON. — During the 
week ended July 4 the Automotive 
branch of WPB released 2,384 
trucks, truck trailers and miscel- 
laneous vehicles to civilians and 
to holders of Government Exemp- 
tion Permits. 

The branch approved the release 
of 287 light, 669 medium and 175 
heavy trucks, 121 trailers and 43 
miscellaneous vehicles for civilian 
use. At the same time, 444 light, 
323 medium and 218 heavy trucks, 
18 trailers and 86 miscellaneous 
vehicles were released to holders 
of Government Exemption Per- 
mits, which include exports by 
private individuals. Miscellaneous 
vehicles include station wagons, 
ambulances and hearses. } 


A total of 49,248 vehicles of all 
types have been released to civilian 
and GEP applicants since the 
start of the rationing program. 
Of this amount, 4,522 light, 11,400 
medium and 4,366 heavy trucks, 
2,921 trailers and 334 miscel- 
laneous vehicles were for civilian 
use, and 8,091 light, 10,506 medium 
and 3,198 heavy trucks, 930 
trailers and 2,980 miscellaneous 
vehicles were for GEP use. 


Bendix Output 
Sets a Record 


DETROIT.—American flying and 
navigation aids, already proved in 
combat as finest in the world, are 
now surging from U. S. factories 
in unprecedented volume, it was 
revealed last week. 


Official tribute was paid to the 
management and workers of Ben- 
dix Radio division in Baltimore for 
their achievement in boosting war 
production to new high levels total- 
ing a million dollars in a single 
day, as shown by actual shipments 
from the factory on July 4. 

Output during June was 40 times 
the volume of this division only 
two years ago. 


Current production attained at 
the Bendix Radio unit is entirely 
war work, supplying aircraft radio 
equipment for intercommunication, 
navigation and landing, and vari- 
ous radio measuring instruments. 
This includes the output of 
numerous subcontractors now con- 
tributing to the Bendix program. 


in the rubber 























It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 





Nazis Pay Tribute 


To Allies’ Trucks 

OTTAWA.—A German docu- 
ment, which has fallen into the 
hands of the British in the: gf 
Middle Fast, contains an elo- } 
quent Nazi tribute to the high 
quality of Canadian and United 
States’ workmanship. 

It states, in part: “For this 
reconnaissance, as indeed for 
every desert reconnaissance, 
only captured English trucks 
are to be employed since Ger- 
man trucks stick in the sand 
too often.” 

Many of the British trucks in 
the Middle East were produced 
by automotive firms in the 








U. S. and Canada. 
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MONROE 
Niylane Tye’ Hydraulic 
SHOCK ABSORBERS ¢ 











% Engineered and Precision Manufactured to fulfill a 
very important part in the present crisis. 


Monroe Shock Absorbers help keep Tanks and other 
War Vehicles on a more even keel—they help gunners 
make more effective hits. 

The climate or the conditions make no difference— 
they function properly in every part of the world. 


MONROE SHOCK ABSORBERS 


For Tanks— Blitz Buggies —Trucks—Troop Transports 
— Jeeps ~Ambulances—and Motorcycles. 


There is a 





size for every 


requirement. 
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Joint Offices to Aid 


Carrier Conservation 


WASHINGTON. — A _ general 
order authorizing the establishment 
of “joint information offices” 


throughout the United States to aid 
motor carriers in stepping up the 
efficiency of their operations was 
issued last week by the Office of 
Defense Transportation. 

The plan is designed to make it 
easier for common, contract and 
private carriers engaged in the 
transportation of property to com- 
ply with General Orders of the 
ODT for wartime conservation of 
trucks and tires. 

Each joint information office will 
be governed by a committee or 
board, to be selected by the carriers 
concerned, with the ODT retaining 
the right to disapprove such selec- 
tions or to remove any member at 
any time. 


The ODT likewise will have au- 
thority to disapprove a selection by 
the carriers or governing commit- 


joint information office or to re- 
move a manager after taking office. 

A joint information office may 
take such steps as are “reasonably 
necessary” to carry out its pre- 
scribed functions but will not have 
the power to fix compensation for 
the interchange of proverty or the 
rental price of vehicles, nor to lease 
equipment or assign traffic to spe- 
cific carriers. 


The ODT has authority to de- 
termine divisions of revenues be- 


Transport division of the ODT, 
whose decision will be final 

Cost of establishing and main- 
taining the joint information of- 
| fices is to be shared equitably by 
the participating carriers. No car- 
rier will be required to pay a mem- 
| bership fee to avail himself of the 
services of a joint information of- 
| fice but he may be charged for 
' specific services rendered. 





54,000 Areas 
Depend Entirely 
On Trucks 


DETROIT. — More than 54,000 
communities in the U. S., as com- 
pared with 48,000 in 1932, depend 


tween carriers for interchange of; entirely upon motor transport, ac- 


traffic and compensation for rental 
of equipment, unless these are fixed 
by agreement of the interested car- 
riers, by the Interstate Commerce 
Commission or by the appropriate 
state regulatory authorities. 
Disputes between carriers and 
the managers or governing boards 
of joint information offices may be 
appealed by the carriers to John 


tee of any person as manager of a!L. Rogers, director of the Motor 





Continuous Dealer Support Pays 


, to 


Porttac Dealers 





A CONSIDERABLE PART of Pontiac's success in the 
past—and that of its dealers—was based on the simple 
formula that every dealer is entitled to the maximum possible 
support in his local activities by the factory. 

Neither the “freezing order” nor our 100 per cent conver- 
sion to war production has changed that basic policy. 


Advertising designed to increase customer labor sales or 
new and used car business—depending on the local need — 
has appeared regularly in over 1800 newspapers since 


February. 


In addition, special mailing campaigns which vary consider- 
ably in appeal and price, and which are revised periodically 
to meet changed conditions, have regularly been made avail- 
akle to Pontiac dealers. Some indication of their effective- 
ness in producing service is shown by the fact that: 


One—Since January 1st, dealers 


covering 75 per cent of the 


total national! market, have ordered over four million indi- 


vidual mailing pieces; and 


Tuo—As of June Ist (latest available figures), customer 
labor sales continue to show a very substantial increase over 


the same period of last year. 


Isn't that pretty good evidence that we meant what we said 
when, early this year, we explained our dealer policy with 
the words, “Together for the Duration”? - 


Poiac 


PONTIAC MOTOR DIVISION, GENERAL MOTORS CORPORATION 





cording to the 1942 edition of 





Cc. A. CHAYNE, 
vice-president, inspect part o 
aircraft engines at 


ick’ ief ineer, cr 
cao f'n day'e shipasent of Buick-built Pratt & Whitney 


the plane plant. 


and Robert E. Gross, Lockheed 


In addition to regular supply, a 








' Motor Truck Facts, now being f 1 umber of extra engines was filled in a 
released by the Motor Truck focont, rettrecm the Buick predection lines. a " 
committee of the Automobile Y 2a are 9 
Manufacturers Assn. PI d 

The new edition emphasizes the ‘Honor Bright e ge 
importance of truck transportation ‘ 
to war plants. For example, in- T 
cluded in the information is the Helps Save ures 

fact that, of 741 war factories 
Uuliaes tdek transportation tb the | ,SPRINGFIELD, Til. Harold | Dodge merchant further oppor 
extent of 65 percent of incoming Prehn, Dodge-Plymouth dealer | tunity to put his convictions to a 
freight and 69 percent of here, firmly believes that the | test, the chief feature of which is 


outgoing freight. 

The 56-page statistical booklet 
traces all government limitation 
orders affecting truck production, 
summarizes the government’s war- 
time rules for motor carriers and 
reproduces the government sug- 
gestions for preventive mainte- 
nance to prolong the life of 
existing motor truck facilities. 

Also covered in the publication 
are conclusions of the Public Road 
Administration in its recent study 
of motor truck performance and a 
chart prepared by the National 
Highway Users Conference show- 
ing state size and weight limits 
fixed for trucks. Among other 
facts are that % of the vital farm 
trucks are more than 10 years 
old; and the average truck for 
hire uses 8,857 gallons of gasoline 
per year; and 88 percent of truck 
Owners operate one truck. 


Bicycle Rationing 
Quotas Set 


government’s program aiming at 
the conservation 
of civilian trans- 
portation can be 
fully attained 


cooperation 
the part of mo- 
torists, rather 
than 
official 
sion. 
Prehn's_ recent 
appointment 
administrator of 


compul- 





1 
ae See the War Trans- 
portation Committee for the 
Springfield Area, afforded’ the 


Columbus Sales 


Show Big Drop 


COLUMBUS, O.—Federal restric- 


tions on the sale of new cars and | 


trucks has been most effective in 
Franklin county, as reflected in a 
report just issued by J. Arthur 
Yoder, clerk of the courts, which 


WASHINGTON. — Rationing of | Shows that 1,082 new cars were 
bicycles is to begin with a quota | sold during the first six months of 


of 230,000 for release in the period | this year as compared with 10,461, 
during the corresponding period of | 
New trucks sold this year | 


from July 9 to the end of August, 
the OPA announced last week. 


1941. 


Of the total, OPA has alloted | totalled 265 as compared with 1,247 


180,000 among the states, and the | during the first half of 
During June 169 new cars were | 


District of Columbia. 
been assigned reserves totalling 
20,000 for adjustments of situations 


States have |- 


last year. 


sold,-compared with 112 in May, 
and 1,819 during June, 1941. The 


where valid applications for bi- sale of new trucks in June totalled 


cycles exceed the county quotas, | 34 compared with 36 in May, while | 


and in addition a national reserve|the number sold during June of 


of 30,000 has been set up for allot- 
ments to states that exhaust their 
quotas and reserves. County quotas 
= be alloted by State Directors. 

ne 


1941 was 227. 

A marked decline is also shown 
in the sale of used cars and trucks. 
During the first half of 1942 there 


large group of eligibles| were total sales of 5,492 used cars 


under the bicycle rationing order | 2nd 354 used trucks as against 15,- 


is war production workers. 


For | 153 cars and 612 trucks during the | 


this reason, quota allotments are | Same period of 1941. 


relatively larger in states where 


June sales of used passenger cars 


there are plants or construction | totalled 1,020 and 56 used trucks, 


projects with such employes. Con- 


compared with 941 cars and 54 


centration of valid demand for new | trucks in May. Total sales of used 


passenger automobiles was _  as- 


cars in June, 1941, were 3,031, those 


sumed to be indicative of need for|0f used trucks amounted to 109. 


transportation above and beyond 





that produced by local systems.| National Income Hits 


Sees "42 Models First 


After War Ends 
ATLANTIC CITY, N. J.—A pre- 


diction that when peace returns | Dillion dollars, 


automobile manufacturers will re- 


New Peak in °42 
WASHINGTON. National in- 
come in the first quarter of 1942 
reached an annual rate of 1088 
an all-time high 
5.8 billions above the last quarter 


sume production of 1942 models | of 1941 and 22.8 billions above the 


rather than remain idle 

preparing for new models, 
voiced by David C. Prince, vice- 
president of General Electric Co., 
in an address at the war confer- 
ence here of the National Indus- 
trial Advertisers’ Assn. 


while 


He added | annual 


level in the first quarter of 1941, 


was | according to the U. S. Department 


of Commerce. 

In this connection it is pointed 
out that the dollar amount of the 
quarter-to-quarter increase in the 
rate of national income 


that his company was working on | flow has been about the same for 


similar plans for its products. 
“The automobile companies esti- 


the past year, roughly 6 billion 
dollars per quarter. As a conse- 


mate that it will take them 18 | quence, the percentage increase in 


months to retool for new models,” 
Prince’ declared. “They won't 
wait that long to start manufac- 
ture, but will begin where the war 
cut them off, on the 1942 models, 
in efforts to convert production 
without loss of time.” 


8,000 Speeders 


RICHMOND, Va.—Nearly 8,000 per- | 
sons have run afoul of the state’s new 
40-mile-an-hour speed law since it 
became effective on May 1. 


the annual rate has been tapering 
off gradually. 


Armstrong Named 


BIRMINGHAM, Ala. James” F. 
Armstrong, of Farris-Armstrong Motor 
Co.. and president of Birmingham 


Motor Trade Assn., has been named 
OPA regional automobile ration di- 
rector, with headquarters in Atlanta. 


He has charge of automobile ration- 
ing for Alabama, Georgia, Florida, 
Mississippi, North and South Caro- 


lina, Virginia and Tennessee. 


through voluntary | 
on | 


through) 


as} 


an “Honor Bright Pledge” signed 
individually by motorists. Through 
the pledge, motorists bind them- 
selves to reduce their total car 
mileage by 50 percent “until the 
war is won”—to limit vacation and 
non-essential driving to 10 percent 
| of the 1942 mileage—to keep speed 
down to 40 miles an hour—to 
share the car with neighbors and 
fellow workers--and to aid the 
cause of mass transportation by 
suitable staggering of working 
hours. 


In setting up the groundwork 
for the organization of his “Army 
| of Conservation,” Prehn obtained 
| the aid of a group of local mer- 
chants who assumed the cost of 
| full-page newspaper advertisements 
| appearing in Springfield’s morning 
and evening papers. 

In the ads—appealing to the 





Honor-Bright 


UNCLE SAM 
I Conserve My Tires 





WINDSHIELD 
user's enlistment 
of Conservation.”’ 


STICKER 
in Prehn’s 


marking 
“Army 


reader's patriotism and setting a 
goal of 10,000 enlistments in eight 
days—Springfield motorists are 
urged to drive to their favorite 
service station, there to sign the 
pledge. Signers are given their 
pledge cards and a red-white-blue 
windshield sticker reading: “Honor 
Bright, Uncle Sam-—I Conserve 
My Tires.” 


! 








Public Opposes 
| Further Control 


Of Car Makers 


| NEW YORK.--Broad public op- 
position by the American people 
| to any postwar regulation of auto- 
mobile companies is revealed by 
the Fortune Survey of Public 
Opinion. 

Findings of the survey, as made 
public in the July issue of Fortune 
magazine, indicate that 58.8 per- 
cent of the public wants the gov- 
ernment to leave automobile com- 
panies entirely alone after the war, 
while 24.2 percent favors govern- 
ment regulation of such companies; 
2.9 percent wants government 
ownership and operation, and 14.1 
percent “don’t know.” 

Replies received in the poll to 
queries regarding other types of 
companies also indicate that the 
public opposes government owner- 
ship and wants no more business 
| control than we have now. 


It was further found that the 
American people oppose a switch 
to socialism and do not want a 
limitation upon incomes after the 
war. 


At the same time, it was found, 
an overwhelming majority of the 
United States public expects and 
will demand an extension of federal 
social security measures after 
the war. 
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“It’s almost like reading my own biography” 


Wwe READING a recent copy of LIFE, | hada 
sudden inspiration about a reason why | like 
LIFE so much. 


“This particular issue had an article on Nurse's 
Aides (of which I happen to be one) . . . there 
were pictures of a Fred Allen broadcast (which | 
had‘heard) .. . and in the War Parties pictures | 
spotted a girl I knew at school and hadn’t seen 
in years. 

“Naturally I don’t find three or four ‘personal’ 
things in every issue. But thinking back over a 
period of years, I remember dozens of things in 
LIFE that might have been published just for me 
—photographs of football games I'd gone to and 
of places I’d spent vacations, girls wearing dresses 
like mine, once or twice a letter to the editor 
from someone | know—things like that. 


“I imagine it happens to almost everybody 


who reads LIFE because LIFE seems to know 
what people are doing and thinking about and 
because it really is a magazine for everyone. 

“You can quote me as saying, | think LIFE is 
a perfectly swell magazine. I know if I were ever 
an editor I’d want to do the kind of job LIFE 
does in showing the American way of living.” 

21,900,000 possible reasons 
That’s why one young woman is enthusiastic 
about LIFE. 

21,900,000 people read LIFE every week—the 
3,600,000 printed copies aren’t enough to go 
around; so millions have to borrow LIFE. Con- 
ceivably each person in this vast group has his 
own private reasons for reading LIFE. 

But all these reasons probably meet on the 
common ground that LIFE has found a pleasing, 


informative way of mirroring our way of life and 


our fight to keep it. LIFE makes important things 
easy to understand and hard to forget; it also 
treats trivial things when they help make a round- 
ed picture of America. 

Because LIFE means so much to so many peo- ' 
ple, it has become the nation’s first magazine in 


which to advertise goods and to present business 


messages born of the war. 





‘America’s Most Potent Editorial Force” 


1 0 Orage ~eren 


ee 
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Industry’s War Output 
Hits Peacetime Peak 


(Continued from Page 1) 


ments are made, the data imme- 
diately will be available to 
all members.” 

Citing it as a new feat in mili- 
tary history, Garrett told the coun- 
cil that the automobile industry 
“has been able to accelerate war 
production day by day until it is 
right now delivering for use by 
the armed forces $12,000,000 worth 
of military equipment a day.” 

Garrett explained there has been 
an amazing reversal in_ public 
opinion toward the automotive in- 
dustry which had been “in the dog- 
house only last January,” 

Moody warned that “too many 
people are still subconsciously 
assuming that America can’t lose 
the war. To win, democracy 
must discipline itself—voluntarily 
—into as tough and effective a 
fighting unit as dictatorship has 
welded by the whip.” 

Michigan’s Gov. Van Wagoner, 
who designated July 10 as 
“Automotive War Production Day,” 
declared that America has two 
advantages in its favor that is 
going to enable us to overcome the 
head start of the Axis—metals 
and management. 

“The job the automotive indus- 
try is doing is the best possible 
proof that the American enter- 
prise system, often attacked some- 
times abused, is fundamentally the 
best system ever devised,” Gov. 
Van Wagoner declared. 


Friday's meeting brought to- 
gether, for the first time as a 
group, officials of all automotive 
companies. 


Seated at the speaker’s table for 
the ACWP dinner were: 
_Alvan Macauley, president, Automo- 
tive Council for War _ Production; 
Clarence W. Avery, president, Murray 
Corp. of America; Robert F. Black, 
president, White Motor Co.; . 
Carlton, president, Motor Wheel Corp.: 
Paul G. Hoffman, president, Stude- 
baker Corp.; George W. Mason, presi- 
dent, Nash-Kelvinator Corp.; John W. 
Anderson, president, Anderson Co.; 
I. B. Babcock, president, Yellow Truck 
& Coach Mfg. Co.; A. Edward Barit, 
president, Hudson Motor Car Co.; E. 
A. Clark, vice-president, Budd Wheel 
co; @£. fF, olwell, vice-president, 
Thompson Products Co.; Charles Davis, 
secretary-treasurer, Davis Tool 
Engineering Co. 
dsel Ford, president, Ford Motor 
Co.; Joseph . Frazer, president, 
Willys-Overland Motors; K. T. Keller, 
resident, Chrysler wae re We 
oulder, Truck Div., nternational 
Harvester Co.; C. E. Wilson, president, 
General Motors Corp.; Donald Nelson, 
chairman, War Production Board; Fred 
M. Zeder, _ vice-president, Chrysler 
Corp.; B. E. Hutchinson, chairman 
finance committee, Chrysler Corp.; 
Herman Weckler, vice-president, 
Chrysler Corp.; Geo. T. Christopher, 
president, Packard Motor Car Co. 
Alfred P. Sloan jr., chairman of 
board, General Motors Corp.; Albert 
Bradley, vice-president, General Mo- 
tors Corp.; O. E. Hunt, vice-president, 
General Motors; A. M. Wibel, vice- 
resident, Ford Motor _Co.; D. H. 
elly, vice-president, Electric Auto- 
as ee Crawford, president, 
Thompson Products Co.; Ben F. Hop- 
kins, president, Cleveland Graphite 
Bronze Co.; Charles F. Kettering, vice- 
resident, General Motors; Ernest 
anzler, chief, automotive branch, 
B; Harvey Fruehauf, president, 
Fruehauf Trailer Co. 
Murray D. VanWagoner, governor of 
Michigan; Edward J. Jeffries jr., 
mayor of Detroit; E. R. Breech, “- 


the activities and accomplishments 
of the ACWP, other speakers at 
the closed afternoon session were 
Robert R. Nathan, chairman of the 
WPB’s planning committee, who 
discussed “What's Ahead in the 
Next Six Months”; I. B. Babcock, 
president of Yellow Truck and 
Coach, on “Producing Victory on 
Wheels”; Blair Moody, Washington 
correspondent of the Detroit News; 
Paul Garrett, General Motors vice- 
president, who talked on “Public 
Opinion and the War”; and C. C. 
Carlton, vice-president of Motor 
Wheel Corp., who analyzed govern- 
ment regulations. 

Robert F. Black, president of 
White Motor Co., presided at the 
session. 

Both in terms of the aggregate 
output of fighting equipment and 
in terms of the impact of the war 
upon our daily lives, the responsi- 
bilities and obligations of the 
United States in this war program 
have just begun, Nathan declared. 

“To date we have spent nearly 
$40 billion for the war effort,’ he 
declared, “only part of which has 
reflected finished fighting material. 
Only in recent months have we 
seen a substantial flow of tanks, 
artillery, combat planes, ammuni- 
tion, and other weapons. 

“It takes time for weapons to 
move from the production lines to 
the fighting front,” Nathan con- 
tinued. “Before we can be opti- 
mistic about the outcome of this 
war, we must have accumulated a 
store of munitions which will fill 
all of the pipelines from the first 
assembly line to the last fighting 
outpost; and further we must have 
a current flow of munitions which 
will ensure a sustained offensive 
action. 

“While we can be greatly encour- 
aged over our accomplishments to 
date,” Nathan said, “we must not 
entertain the thought that the 
worst is past and that we can 
coast from here on in. Yes, the 
present levels of output are encour- 
aging, but they must be stepped up 
and stepped up rapidly and they 
must be maintained at high levels.” 

In his address, Babcock pointed 
out that producing more than a 
thousand military vehicles a day 
for the armed forces of the United 
Nations before Pearl Harbor, U. S. 
truck manufacturers further in- 
creased their output early this year 
and 1943 requirements will be even 
higher. 

Babcock, who is also chairman 
of the governing board of the 
military vehicles division of the 
council, further said that “we won't 
be in this war so very long before 
our armed forces and their allies 
will have almost half as many 
American-made vehicles as there 
are trucks registered in the entire 
United States. 

Black announced that a new 
service—Production Information— 
has been added for the benefit 
of members. 

“The _ service,” said Black, 
“will be in the form of a report 
to members covering production 
shortcuts and improved methods 
developed by individual companies. 
Thus, when important advance- 
a nt eaie neha canoes 


WANT ADS 


Ten cents per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 


WANT AD DEPARTMENT 
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dent, Bendix Aviation Corp.; H. ‘ 
Kerans, president, L & D | Co.; 
C. E. Hamilton, president, Automotive 
Gear Works; Lieut. Gen. William S. 
Knudsen, War Department; “ao 
Johnson, president, Automotive Safety 
Foundation; R. J. Thomas, president, 
United Automobile Workers, CIO: 
William Green, president, AFL; Ed- 
ward G. Budd, Edward G. Budd, Mfg. 
Co.; Blair Moody, Washington corres- 
pondent, Detroit News. 

Maj. Gen. Clifford R. Powell, com- 
manding Michigan military area; Col. 
Alonzo M. Drake, district supervisor, 
Central Procurment Dist., U. S. Air 
Corp; Col. Ray M. Hare, commanding 
officer, Quartermaster Motor Supply 
Depot; Capt. R. T. Brodhead, com- 
manding officer, 2nd Naval Reserve 
Area, Naval Armory; Capt. 4 ‘ 
Wotherspoon, Inspector of Ordnance, 
U. S. Naval Ordnance Plant: Joseph 
Eaton, resident, Eaton Mfg. Co.; 
Thomas P. Henry, president, American 
Automobile Assn. k 

Harry Sommers, president, National 
Auto Dealers Assn.; Robert R. Nathan, 
chairman, planning committee, WPB; 
Cc. . Nash, chairman of the board, 
Nash-Kelvinator Corp. 














COLLECTION METHOD 
AUTO LLECTION SYS- 


MOTIVE CO 
Fine Semele Sieh ietasey 
Rent FREE. 






Guaran lo 6% 
Mercantile Forms Company, 
11 Avon 8&t., Providence, R. I 












ENGINEER SPECIALIST 
WANTED 

New York ordnance material manufac- 
turers wish to secure services of 
good engineer in mass_ production 
on automatic screw machines, famil- 
iar with tool designing layout, etc.; 
Position as assistant to chief engi- 
neer and production manager; Fine 
opportunity. for qualified engineer 
seeking advancement on _ present 
position and salary. Write Engineer 
c/o Advertising ureau, 220 West 
42 Street, New York. 


It’s Capt. Eaton 


NEW YORK.—W. H. Eaton jr., on 
leave of absence as general sales man- 
ager of Shell Oil Co., Inc., has been 
commissioned a captain with flying 
status in the Army Air Corps and is 
stationed at Maxwell Field, Mont- 
gomery, Ala. 





“Worth its. weight in gold!’ 
Dealers say about Automotive News 


rear wheels. 

Effective July 1, all two-axle 
trucks under five tons capacity, 
equipped with dual rear wheels 
(not dual rear axles), will be| #dvancement of America by do- 
charged the Class 5 rate of 75 
cents for straight one-way fares, 
60 cents per trip on a commuta- 
tion basis (Staten Island bridges 
and $1 on — 
tickets. This reclassification ap- 
plies to all Port Authority cross- Gag Se Sustaess. 
including the Holland and 
Lincoln tunnels, the George Wash- 
ington Bridge, 
Outerbridge Crossing and Geothals 


a@ government borrowing, 75 per- 
cent of the money is back in the 
public’s hands in the form of 
bank deposits or bonds. 


World Trade 


A Big Factor 

ON’T worry about the govern- 

ment debt. 
the government owes 200 billion 
dollars at the end of 1944, the 
service charge on that amount 
would be only five billion dollars 
That amount can be 


readily carried with the national MERICA will not only be st 
income that will be available at A y be strong 


Truck Toll Schedule 


Revised in N. Y. 

NEW YORK.—In a move to 
assure uniform charges to all 
trucks in the two-to-five-ton class, 
the Port of New York Authority 
has revised its truck toll schedule 


Steel Pinch Halves 


Yellow Truck Output 


PONTIAC.—Yellow Truck and 
Coach Mfg. Co. cut down its pro- 
duction by half Thursday, and in 
laying off men posted a notice that 
the reduced schedules were ex- 
pected to continue for about four 
because steel was being 
diverted from military truck pro- 
duction to other more urgently 
needed current items. 

The steel shortage was reflected 
in a lack of axles supplied by the 
Chevrolet Gear & Axle plant in 


July 2, and shipped its last axles 
to Yellow Truck Monday. 


It takes a stron 
an 
stay in business now! 
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(Continued from Page 3) 


If, as estimated,| Lend program. 





Bayonne Bridge, 


Motor Industry 
Will Lead Again 





FOLLOWING A broad program to put an organized promotional campaign 
behind the Payroll Savings Plan, the United States Treasury department has 
made available to nearly every business firm in the country a complete set of 

romotional material, as shown above. 

usiness firms achieve more quickly the goal of at least 10 percent of 
payroll invested in War Savings Bonds. 


All this material is designed to help 





By 
O. Munn 


America and her allies will not 
only win the war, but win the 
peace, and with the peace, will 
come a revival of world trade, 
from which America will benefit 
principally. Allied countries have 
already gotten a taste of Ameri- 
can products and methods of do- 
ing business through the Lease- 
They will want 
more when the war is over. 


in : military way, in an agri- 
cultural way, but also from the 
into the future. | standpoint of finance. Most of the 
gold in the world 
America. It is of little use now, 
but it can be used, without loss 
to us, to establish sound interna- 
tional exchange after the war. This 
will stimulate world trade, 
employment in America to all who 
want it, and assure rapidity in the 
: turnover of money. A great wave 
trucks with dual |of prosperity will follow. The auto- 
mobile industry will lead again. 


So, stick to your dealership. In 
the meantime, contribute to the 


ing your share in maintaining 
the automobiles remaining 
service. The opportunities of the 
future more than justify any 
struggle you put up now to 


IDEAS FOR other dealers. 
new setup in Wichita, Kans. 


Scrap Rubber 


Tonnage Seen 


Near 500,000 


(Continued from Page 1) 


there should be nationwide gasoline 
rationing to conserve rubber. Such 
rationing is now tentatively plan- 
ned for the autumn, perhaps after 
the annual elections. 

‘The Gillette Senate committee, 
dominated by members principally 
interested in making butadiene 
from grain alcohol, proposes in its 
pending bill to have an overall czar 
simply for this type of rubber 
production. His authority would 
not extend to other activities. Such 
a measure, some members now be- 
lieve might actually further com- 
plicate the situation. The measure 
may now be changed to authorize 
a single agency to handle rubber 
entirely. . 

This point is enhanced by a 
statement made in the House re- 
cently by Rep. Roy O. Woodruff, 
Michigan Republican, that Admin- 
istration bungling is deepening the 
confusion about rubber and gaso- 
line shortages instead of eliminat- 
ing it. 

Taking account of the current 
feud between Nelson and Oil Co- 
ordinator Harold L. Ickes over 
jurisdiction in the rubber collec- 
tion campaign, Woodruff said that 
executives of the Administration 
cannot themselves agree with each 
other. 

“It was too much for the Ameri- 
can people to hope for that the 
campaign for scrap rubber would 
not finally end up in a rubber 
scrap, as it has between Nelson 
and Ickes,” commented Woodruff. 

“The tale most frequently told 
by the bureaucrats is that gasoline 
rationing is to save rubber,’ he 
continued. “The Administration 
cannot justify rationing gasoline 
to save rubber when it is entirely 
feasible by the end of this summer 
for one company in Michigan to be 
producing enough Thiokol rubber 
substitute to recap a million tires 
a month.” 


Bogus Tire Ration Cards 


Uncovered in Atlanta 
ATLANTA. — OPA officials here 
announced last week that they had 
uncovered the nation’s first known 
instance of counterfeiting of auto- 
mobile tire rationing certificates. 
The officials obtained a warrant 
in federal court for the arrest of 
B. L. Garrett, of Atlanta, whom 
they charged with having obtained 
64 tires and eight tubes, giving in 
exchange counterfeit certificates. 


Meanwhile in Miami, Claude 
Nolan, Miami and Jacksonville 
automobile dealer, was indicted by 
a federal grand jury on charges 
of conspiracy to violate the tire 
rationing regulations. The indict- 
ment charges that Nolan and two 
companies operated by him and 
Connor Brown, his nephew, sold as 
used tires many casings with only 
a few miles of wear. 


All Races Cancelled 


WASHINGTON. — General Order 
ODT No. 14, issued last week by 
Joseph B. Eastman, director of the 
Office of Defense Transportation, and 
effective July 10, prohibits all auto- 
mobile and motorcycle racing in the 
United States. Last February, the 
American Automobile Assn. cancelled 
all automobile racing programs held 
under its auspices for the duration. 





Above is a photo of Mosbacher Motor Co.’s 

building the Hudson dealer oman te —— ea ? sre ao bellies 
= 7 . e occ e or 25 years. wners of the bu n 
Detroit, which cut its schedules wanted to double the rent, so Karl J. Mosbacher moved his dealership aamaas 
the alley to his service lot (100 x 140 feet). By enclosing the north driveway 
to service lot and running enclosure to the north, it was possible to place the 
parts and tool departments under cover. The general office was consolidated 


with the service office, and work benches and shop equipment were placed 


fish to swim against | under a parking shed. 


Mosbacher has ecliminated a number of expense items 


a good dealer to] such as elevator, telephone switchboard, lights, porters, etc., plus the extra 


saving in rent. 


P. S.—The old building is still unoccupied. 
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the 4th Dimension 


Second Half Outlook Brighter; 


Goodwill Ads Priceless 
By Pete Wemhoff 


Brighter 
Although advertising results for 
the first six months show drops 


for all media, the increasing 
number of campaigns in support 
of government’ projects may 


partly balance the loss of product 
advertising in the second half, 
according to agency executives. 

In general, the advertising loss 
for the first half of this year 
was about 10 percent from 1941, 
in linage for newspapers and 
magazines and in billings for 
radio. Because of higher rates, 
the revenue loss for publications 
was smaller than linage decline. 

In addition to the campaigns 
for the government, more institu- 
tional and service copy by large 
advertisers is expected. Such copy 
has provided a substantial amount 
of advertising during the first 
half of the year and is definitely 
on the increase. 


Factual 

Earl Godwin, who’ll newscast on 
Ford’s new Blue network program 
starting July 12, will do two 
broadcasts each night. The first, 
from 8 to 8:15 p.m. EWT, will 
bring to Eastern and Middlewest 
listeners a summary of world and 


national affairs. The second, 
from 11 to 11:15 pm. EWT, 
will serve listeners in the 
Rocky Mountain and _ Pacific 


Coast regions. 

Godwin, one of the best known 
men in Washington radio and 
newspaper circles, will confine 
himself to factual news reporting 
in the series, it was stated by 
Maxon, Inc., which set the daily 
program over 107 Blue stations. 


Priceless 

Continued advertising during 
the war period to “maintain your 
priceless goodwill” was urged upon 
industrial advertisers by John H. 
Morse, chief of the division of 
commercial and economic infor- 
mation of the Bureau of Foreign 
and Domestic Commerce, U. S. 
Department of Commerce, in ad- 
dressing the three-day war confer- 
ence of the National Industrial 
Advertisers’ Assn. 

“The advertising you do today,” 
he declared, “will keep you 
tuned up for the bigger drive 
tomorrow, when it will be neces- 
sary for you to stimulate demand 
for products in the minds of 
millions and millions of people 
around the world.” 

Morse pointed out that the gov- 
ernment is using more advertising 
space than ever before and said 
that there is more and more co- 
operation between the government 
and advertisers. 

A message from Secretary of 
Commerce Jesse H. Jones giving 
governmental indorsement of in- 
dustrial advertising was brought 
before the conference by Morse. 


Tie-in 
A six-inch, one-column adver- 
tisement, run by John Smith 


Chevrolet Co. Atlanta, in the 
classified advertising section of 
the Atlanta Journal, tied in with 
General Motors’ radio program, 
“Cheers from the Camps.” 


Upped 

E. A. Gebhardt has been elected 
president of Commercial Adver- 
tising Agency, Inc. Chicago. 
Gebhardt entered the advertising 
field in 1906 as an art apprentice 
with Commercial’s predecessor 
company. 

For eight years he has been 
active in the affairs of the Chicago 
Industrial Advertisers Assn. 


Expands 

Bendix Aviation Corp. has in- 
augurated an expanded general 
magazine campaign designed to 
tell the role of air instruments 
both in the present world conflict 
and in post-war aviation. Copy 
used in the first advertisement will 
introduce a new concept, “The 
Invisible Crew. . . . the precision 
aviation instruments, accessories 
and controls built by Bendix.” 

Campaign will be directed 
largely to aiding the war morale 


i 


and post-war security of the com- 
pany’s 40,000 employes Buchanan 
& Co. is handling. 


Examples 


More than 30 specific uses of 
wartime advertising, with most of 
them illustrated in the form of 
newspaper advertisements’ that 
have appeared since Pearl Harbor, 
are listed in an 80-page book 
issued by the Bureau of Adver- 
tising of the American Newspaper 
Publishers Assn. to support the 
contention that the public needs 
advertising today more than 
ever before. 


The list is divided into two 
groups: Uses by advertisers 
whose products are no longer 
available for civilian use, and by 
advertisers who still have things 
to sell to the consumers. 

More than 100 newspaper adver- 
tisements of all kinds and from 
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all parts of the country, includ- 
ing national and retail copy 
keyed to war, and a_ special 
spread of Hawaiian advertise- 
ments are reproduced in an 
appendix. Also included are sev- 
eral examples of current straight- 
product advertising. 


Circulation 


Chicago Sun last week an- 
nounced first audit of its circula- 
tion, covering the period from the 


| initial issue, Dec. 4, 1941, through 
March 31, 1942. 


The figures dis- 
close a net paid average circula- 
tion of 303,288 daily and 511,505 
Sunday. Before publication, the 
Sun estimated its circulation dur- 
ing early months would be 300,000. 

At the same time the Sun an- 
nounced a voluntary refund of 
7.64 percent on all amounts paid 
for daily space during the first 
six months of 1942 because daily 
circulation during that period was 
below pre-publication estimates by 
that percent. A supplementary 6- 
month audit, excluding the un- 
usually large December circula- 
tion, shows 277,083 daily of which 
238,618 is in the city and suburbs, 
and 450,835 Sunday with 283,867 
in city and suburbs. 
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Canada, U.S. Set Parley 


On Truck Ban 


MONTREAL. — C. W. Gibson, 
minister of national revenue, an- 
nounced last week that a confer- 
ence will be held to consider 
United States Government §re- 
quests that permission be granted 
for the duration of the war for 
moving of war supplies 
through Canada by truck, in bond. 


Gibson’s statement did not men- 
tion any specific part of Canada 
which might be affected if such 
permission were granted, but pre- 
sumably the principal area would 
be the Niagara peninsula. U. S. 
trucking interests have been seek- 
ing the right to truck goods in 
bond across the peninsula. The 
shortest route between Detroit and 
Eastern American cities. Gibson’s 
statement follows: 


“As a result of representations 
that have been made by the 
United States Government, _re- 
questing permission for the dura- 
tion of the war to move U. S. war 
supplies through Canada by truck 
in bond, a conference is being 
arranged between Officers of the 














Customs division, the Ontario 
department of highways and U. S. 
government Officials. It has been 
stated that the proposed move- 
ment of war supplies would effect 
a saving in time and a reduction 
in the consumption of gasoline 
and in the wear and tear on tires. 
At the present time, the customs 
act prohibits the entry of goods 
by truck in bond, and the move- 
ment of goods by truck through 
the provinces is regulated by 
provincial legislation.” 





Axle Failures Explained 


DETROIT.—Timken-Detroit Axle Co. 
has made available, as a further addi- 


tion to its “A.M."" (Axle Maintenance) 
program, a ——) of four ‘Failure 
Analysis” articles from past issues of 


Timken Axle News. hese articles 
analyze the causes of failures of (1) 
(2) axle shafts, (3) 

(4) differentials, 
such failures can 


front axle parts, 
gears and pinions, 
and explain how 
be avoided. 


fish to swim against 
good dealer to 
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From the 


Technical Service Department 
ETHYL CORPORATION 


FROM THE WARTIME AUTOMOTIVE FRONT 








1600 West Eight Mile Road 
DETROIT, Michigan 


Octane ratings of gasolines for civilian use continue to hold up fairly 


well. Still no need to penalize performance and economy by the use of 


extra cylinder head gaskets or low compression cylinder heads to over-— 


come knocking. 


Hot weather may aggravate knocking complaints—so in some cases it may 


be necessary to retard ignition timing slightly for summer driving. Be 


careful not to over-retard, as this will lose power, cause overheating 
and waste gasoline. 


Mechanics can help war effort by conserving parts. For instance, if one 


spark-plug is bad, only that one should be replaced. Same goes for 


valves and other parts. Consider also repair instead of replacement of 


many parts—thus conserving strategic materials. 


American military gasoline is reported far superior in antiknock and 


other qualities to Axis fuels. U. S. petroleum industry fortunately de- 


veloped new processes and enlarged facilities in peacetime. Basic reason 


for lower octane civilian gasolines is diversion of high octane compo— 


nents and antiknock fluids to military use. 


U. S. is independent of foreign sources for making antiknock fluids. 


Materials used are all commonplace domestic raw materials—salt, 


molasses, lead, sulphur, petroleum and sea water. This, plus recently 
enlarged Ethyl manufacturing facilities, assures ample supply of anti- 


knock fluid for military gasolines used by Army, Navy and Allies. 


"Oil is ammunition—use it wisely!" 
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Essential Repair Parts 
Assured for 1942 


(Continued from Page 1) 


for determining rates for the re- 
mainder of this year is to allow 
producers with a fairly heavy but 
unbalanced inventory to make 
those items which they do not have 
in stock, but for which there is 
a pressing consumer demand. 


Material to be used in _ these 
parts, it is understood, will com- 
mand a priority rating of approxi- 
mately what was A-1-A, but each 
company’s allotrnent of material 
will be handled on a PRP certifi- 
cate which the manufacturer must 





Parts Shipments 
To Wholesalers 
Down in May 


NEW YORK. According to 
manufacturers cooperating with 
Motor and Equipment Manufac- 


turers Assn., May shipments to 
wholesalers decreased in all divi- 
sions. 


Replacement parts shipments to 

wholesalers for May dropped to 174 
percent of the 1925 base as com- 
pared to 205 percent for April. In 
May, 1941, the index stood at 215 
percent. 
Accessories shipments to whole- 
salers in May decreased to 128 per- 
cent of the base index. This com- 
pares with 130 percent in April 
and 136 percent in May, 1941. 

Service equipment shipments to 
wholesalers in May declined to 183 
percent of the base, which com- 
pares with 198 percent in April and 
208 percent in May, 1941. 


Fuel Sellers Allowed 


Price-Adjustment Appeals 

WASHINGTON.—In Amendment 
No. 31. to Maximum Price Regula- 
tion No. 137 (Motor Fuel Sold at 
Service Stations), issued last week 
by Price Administrator Henderson, 
sellers of motor fuel, including 
diesel fuel, at service stations are 
given the same privilege of asking 
for maximum price adjustments as 
sellers of other commodities. 

Amendment was issued because. 
when Temporary Procedural Regu- 
lation No. 2 was issued to guide 
applications for adjustment under 
the General Maximum Price Regu- 
lation, it was so phrased that it 
was inapplicable to the _ service 
station regulation. 


Extra Tanks Out 


MONTREAL. — Auxiliary gasvline 
tanks have been prohibited on all 
Canadian automobiles, the Munitions 
and Supply department announces. 
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fill out and send in to the WPB 
with his request for material. 
After Aug. 15, distributors, job- 
bers, dealers and repair shops will 
be limited, in the Eastern and 
Central Time zones, to a 60-day 
supply of spare parts in dollar 
value in stock and in other time 
zones to a 90-day supply. However, 
distributors, jobbers and dealers 
can order and accept delivery of 
any part which is not in stock but 
which may be needed for an emer- 
gency repair of a vehicle. A certifi- 
cate for such emergency orders 


must be filed with producers, 
and producers must give such 
certificates preference in_ their 


shipping schedules. 

Order L-158 covers only desig- 
nated functional parts for each 
class of vehicle (see complete list 
of parts page 12) and is_ not 
applicable to other parts not desig- 
nated. A specific provision is in- 
cluded, prohibiting production on 
so-called non-functional parts for 
medium and heavy trucks, buses 
and off-the-road vehicles (vehicles 
which carry materials on off-the- 
public highway such as mining or 
logging but which operate on rub- 
ber tires) after July 31. 

Replacement parts returned to a 
manufacturer by a jobber or dealer 
are not to be scheduled in the 
maker's inventory during the quar- 
ters in which the parts are re- 
ceived, but shall be included in the 
next quarter’s inventory. 

Replacement parts consigned to 
a distributor or jobber are not to 
be considered as part of the dis- 
tributors inventory, according to 
the terms of this order. All com- 
munications concerning this order 


are to be addressed to War Pro- | 


duction Board, Automotive Branch, 
Washington, D. C. Ref. L-158. 





Canada Awaits Results 


Of U. S. Tradein Rule 

MONTREAL. — Department of 
Munitions and Supply officials said 
last week that no immediate action 
is planned in Canada to duplicate a 
United States order requiring mo- 
torists to turn in used car parts 
before they purchase new ones. 
Results of the action taken in the 
U. S. will be closely studied by 
Canadian officials, and it is possi- 
ble similar action may be taken 
here later if it proves satisfactory, 
spokesmen said. 

Canada has already imposed 
regulations curtailing the produc- 
tion of automobile parts. 





To Draw Throng | 


DETROIT.—Plans for the Na- 
tional Standard Parts Assn’s. an- 
nual mid-summer conference, ac- 
cording to R. L. Terry, president, 
indicate the four-day sessions in 
Detroit this year will cover a wider 
range of organization activities 
than in any previous year. 

The dates are July 21 to 24, in- 
clusive. All business meetings will 
be at the Hotel Statler with the 
annual Reunion Dinner scheduled 
for the evening of July 23. 

For the first time, the associa- 
tion’s International Trade commit- 
tee will hold a meeting in connec- 
tion with the summer conference 
series. Other committees included 
in the conference line-up for the 
first time are two groups formed 
early this year, the War Industries 
Committee and a special by-law re- 
vision committee. 


Alaskan Dealer Boosts 


His Service Volume 

SEATTLE.—E. E. Ninnes, owner 
and manager of Juneau Motors, 
Juneau, Alaska, since 1934, has 
just returned to his home city 
after a business stay here. 

He’s a Ford dealer, and reports 
service volume and used car busi- 
ness good, in the face of new-car 
sales decline. While here motor 
tuneup equipment was purchased 
by Ninnes to further modernize 
his shop. 


“Worth 
Dealers say 


its weight in gold!” 
about Automotive News 





|as originally written the schedule 





Replacement Parts 
Allowed Under L-158 


“Replacement parts” for passenger automobiles, light, medium 
and heavy motor trucks, truck-tractors, truck-trailers, passenger 
carriers and off-the-highway motor vehicles, means only the follow- 
ing enumerated parts (including components entering into such 
parts) used for the repair or maintenance of such vehicles: 

(i) For all such vehicles: (1) engines (component parts only), 
(2) clutches, (3) transmissions, (4) propeller shafts, (5) universal 
joints, (6) axles, (7) braking systems, (8) wheels, (9) tire valve 
assemblies, (10) starting apparatus, (11) frame and spring suspension 
assemblies, (12) shock absorbers, (13) speedometers, (14) driving 
mirrors, (15) windshield wiper assemblies, (16) steering apparatus, 
(17) exhaust systems, (18) cooling system, (19) fuel systems, (20) 
lubricating systems, (21) electrical systems including generators, 
motors, lights, reflectors and signal horns, (22) windshield safety glass. 

(ii) In addition, but only for medium and heavy motor trucks, 
truck-tractors, truck-trailers, passenger carriers and off-the-highway 
motor vehicles: (23) power dividers and take offs, (24) transfer 
cases, (25) fuses and flares, (26) directional signals, (27) coupling 
devices, (28) trailer lending gears, (29) seats, (30) front fenders 
(only that type which support built in lighting), (31) defroster 
heaters, (32) truck refrigeration units, (33) liquid measuring gauges. 

(iii) In addition, but only for passenger carriers: (34) body 
structural repair parts, (35) sash, (36) destination signs (37) fare 
boxes, (38) guards and grab rails, (39) door operating mechanisms, 
(40) doors and door hardware, (41) signaling devices, (42) heating 
and ventilating equipment. For school bus bodies and cabs: only 
the foregoing parts, (34) to (42). 

(iv) In connection with truck-body 
assemblies. 


Parts Pricing Cleared Up 
By OPA’s Ruling 


DETROIT.—Confusion over the, dividual retail customer for $1, to 
regulation of the price of automo-| an insurance company for 75 cents, 
tive parts has now been eliminated | and to an independent garage for 
by the issuance of the amended | 60 cents, the same prices to those 
Machinery and Parts Schedule No. | same purchasers must be observed 
136. Previously, Price Schedule 136, | after July 1. There is no require- 
which was to have gone into effect | ment that a dealer must continue 
on July 1, covered sales of replace- | selling to persons that he sold to 
ment automobile parts and thus be-|in March, but if he does sell to 
ing subject to a specific schedule, | those persons he must not increase 
parts were exempted from the Gen- | his prices. 
eral Maximum Price Regulation. However, this situation will just 

In announcing the amended | be temporary in all likelihood, since 
Schedule 136, Price Administrator | the Automobile and Truck section 
Leon Henderson pointed out that|of OPA has prepared a special 
price ceiling for automobile parts 
which it hopes to be able to release 
by July 15. 


Dealers Allowed 
5 Gallons of 
Fuel Per Car 


conversions: (43) cab 





had created a great deal of confu- 
sion and that, therefore, the 
amended order covered only those 
machines and parts. specifically 
named. In his statement he said, 
“Among other items on this exclu- 
sion list are replacement parts for 
private and commercial motor ve- 


ge 


SERVICE—USED CARS 


Wholesale Prices at t 
Used Car Auctions. 


Chicago, June 26 




















hicles.” 
Therefore, effective July 1, nO} DETROIT. — Special provision 
dealer may charge more on the sale | has been made for automobile 


of a replacement part than the 
highest price he charged each class 
of purchaser during March, 1942. 
For example, if during March a 
particular part was sold to an in- 


FTC Directs 
GM on Parts 


WASHINGTON.—Federal Trade 
Commission has issued a modified 
order directing General Motors 
Corp. to cease and desist from: 
(1) requiring its dealers to buy ac- 
cessories and supplies sold by 
GMC; (2) cancelling or threatening 
to cancel dealers for refusing to 
purchase such accessories and sup- 
plies; (3) shipping accessories and 
supplies without prior orders; (4) 
refusing to ship cars because of 
refusal of dealer to purchase ac- 
cessories or supplies. 


Service Plus 


MILWAUKEE.—Motorists 
driving their automobiles into 
the Edwards Motor Co. here in 
the morning for servicing are 
directed to a numbered lane by 
a courteous attendant, who also 
hands the car owner a copy of 
the morning paper carrying the 
following message attached to it: 

“Hello! We're glad to see you 
and we'll wait on you quickly... 
in the meantime, enjoy this 
paper with our compliments. It 
is not necessary for you to get 
out of your car or call anyone 
to be waited on in turn.” 

Also listed on this sticker are 
15 services offered by the 
“world’s largest service station,” 
together with the prices charged 
for them. 

A call over the loud speaker 
system by the welcoming at- 
tendant brings an inspector to 
the motorist in short order to 
determine the car owner’s wants. 





dealers in the Eastern states to 
obtain gasoline for business use 
when the new regulations go into 
effect July 22. To obtain a coupon 
book for the car licensed in his 
individual name, each dealer will 
have to apply at the public regis- 
tration centers, but for all other 
purposes the supply will be handled 
through the local War Price and 
Rationing Boards. 


Dealers will make application on 
special rationing application OPA- 
R-552 covering automobiles held for 
re-sale, both new and used. The 
maximum allotment is five gallons 
per month for each car held for 
resale. For example, a dealer hav- 
ing in stock 50 used cars and 50 
new cars would receive a maximum 
ration of 500 gallons per month, or 
3,000 gallons for a_ six-months 
period if that supply were proved 
necessary for his business use. 

To obtain gasoline for service 
cars and wreckers, the dealer is 
required to determine from past 
records how much gasoline he has 
been using in this work, and the 
allotment will be made on the basis 
of a six-month period. No mini- 
mum or maximum amount has 
been set, but it is understood that 
the amount will be sufficient. Form 
No. 536 has been prepared for this 
purpose. 





British Cut Insurance 


Rates on Cars 20% 
LONDON. — Despite increasing 
casualties on British roads, largely 


due to blackout conditions, a 
special wartime reduction of 20 
percent on _ accident insurance 


premiums has been proclaimed by 
the Accident Offices Assn. and 
affiliated companies. 

Present policyholders will get a 
proportional rebate when the re- 
duction goes into effect. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 


Held by Chicago Automobile 
Auction Co., Inc. 
BUICK 
Sales 
Year Model Condition Price 
1940 Sedan Good $575 
1939 Fordor Good 400 
1938 Sedan Good 300 
1937 Sedan Good 210 
1937 Sedan Geet = 
1936 Sedan air 05 
a 4 on { 
1939 Sedan 300 $500 
CHEVROLET é on 
1941 Sedan 700 $625 
1941 Tudor Good 620 
1941 Sedan Good 650 
1941 Tudor Good 660 
1941 Del. Coupe Good 650 
1941 Sedan Good 670 
1940 Sedan Good 450 
1940 Spec. Seda. Good 460 
1940 Spec. Coupe Good 385 
1937 Tudor Good 115 
CHRYSLER ‘ 
1940 Sedan Good $405 § 
1937 Sedan Good 125 
1937 Sedan Good 130 
1937 Fordor Good 170 
1934. Sedan—Cr. Block Bad 30 
DE SOTO 
1940 Sedan Good $410 
1940 Sedan Good 490 
1939 Sedan Good 310 
1937 Sedan Good 140 
DODGE 
1941 Sedan Good $650 
1939 Fordor Good 295 i 
1937 Tudor Good 125 
1937 Sedan Good 190 
1936 Tudor Good 125 
1936 Coupe Good 90 
1936 Sedan Good 105 
FORD 
1941 Super Del. Coupe Good 
1941 Sedan ood 
1941 Tudor yood 
1941 Tudor Good 
1940 Coupe 60 Good 
1940 Fordor Del. Good 
1939 Sedan Good 
1939 Sedan Good 
1939 Coupe Good 
1938 Sedan Good 
1937 Sedan 85 Good 
1937 Sedan 60 Good 
1937 Truck Good 
1937 Tudor 60 Good 
1937 Tudor Good 
1936 Sedan Good 
1936 Tudor Good 
1935 Tudor Good 
1933. Tudor Good 
HUDSON 
1941 Fordor Good 
1941 Coupe Good 
1941 Coupe Good 
LAFAYETTE 
1937 Coupe Good 
MERCURY 
1940 Sedan Good $515 
1939 Tudor Good 415 J 
1939 C. Coupe Good 345 
OLDSMOBILE 
1941 Sedan Good $850 
1940 Sedan Good 450 
1940 Sedan Good 455 
1940 Tudor Good 430 | 
1937 Fordor Good 175 
1936 Tudor Good 90 
PACKARD 
1940 Sedan Good $410 
1940 Conv. Club Sedan Good 645 
1935 Conv. Coupe Good 82 
1935 Sedan Good 75 
PLYMOUTH 
1940 Sedan Good $430 
1940 Sedan Good 335 
1940 Sedan Good 405 
1940 Tudor Good 390 
1940 Sedan Good 415 
1940 Sedan Good 400 
1940 Coupe Good 400 
1940 Coupe Good 425 
1940 Tudor Good 380 
1940 Tudor Good 100 
1940 Fordor Good 400 
1939 Sedan Good 260 
1939 Coupe Good 280 
1938 Tudor Good 235 
1937 Sedan Good 135 
1936 Tudor Good 100 
1936 Tudor Good 67 
PONTIAC 
1941 Tudor Good $825 
1940 Sedan Good 510 
1910 Sedan Good 495 
1940 Fordor Good 440 
1940 Sedan Good 450 
1939 Fordor Good 300 
1937 Tudor Good 82 
1937 Sedan Good 115 
1937 Tudor Good 110 
1936 Coupe Good 105 
1936 Tudor Good 100 
1936 Sedan Good 110 
STUDEBAKER 
1940 Sedan Good $525 
1937 Sedan Bad 100 
TERRAPLANE 
1937 Sedan Good $ 65 








THIS SERVICETTE, substituting for 
a serviceman now in war work, pre- 
pares to add «a quart of PennZoil motor 
oil from a refinery sealed, tamper- 
proof bottle. Using non-critical mate- 
rials, this PennZoil bottle is said to be 
the first successful substitute for 
metal cans. 
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Hauling More Efficient 
Under War Conditions 


NEW HAVEN, Conn. — Motor 
truck haulage is becoming more 
efficient, safe and speedy under the 
impetus of wartime requirements, 
it was declared here by Fred M. 
Lautzenhiser, technical consultant 
of the War Production Boards’ 
automotive branch, in addressing 
a session of the National Institute 
for Traffic Training. 

“Operators and 


shippers,” he 





Quality Gasoline 
Seen Available 
For Trucks 


AZTLANTIC CITY, N. J. 
Although civilian motorists will 
have to get along with inferior 
gasoline, as well as less of it, for 
the duration of the war, indica- 
tions are that adequate quality 
gasoline will be available for 
commercial vehicles. 

Such was the forecast given by 
Graham Edgar, director of re- 
search and vice-president of Ethyl 
Corp., in delivering the Edgar 
Marburg memorial lecture at the 
45th annual meeting of the 
American Society for Testing 
Materials, held here June 22-26. 

“We are probably in ‘for the 
duration’ for a completely abnor- 
mal operation of the petroleum 
industry,” he said, “and for low- 
ered quality as well as quantity in 
gasoline for civilian use. 

“Miltary equipment’ will, of 
course, have high quality gasoline 
provided, and the indications are 
that gasoline of adequate quality 
will be available for trucks, buses 
and other commercial vehicles, but 
the civilian will have to get along 
as best he can. 

“Fortunately, the necessity for 
conserving tires will change 
civilian driving habits in such a 
way as to make maximum per- 
formance considerably less im- 
portant than in the past, and the 
lowered quality will probably cause 
much less complaining than the 
lowered quantity.” 

Edgar pointed out that’ the 
trends of improving quality in 
civilian gasoline, which had con- 
tinued for many years, “have been 
suddenly reversed” because of 
the war. 


Motorists will be more than re- 
paid for their wartime sacrifices 
at the conflict’s end, he added, 
declaring that every one will then 
be driving around on high-octane 
aviation gasoline. 

Heussy to Coast Guard; 
Lombard Appointed 


SEATTLE.—After 10 years’ work 
for dealer associations of this city 
and state, Carl R. Heussy has re- 
signed and entered the Coast 
Guard service, with commission of 
lieutenant, junior grade. Heussy 
was attorney and manager of the 
Seattle Automobile Dealers Assn. 
and the Washington Automotive 
Trade Assn. 

Stewart N. Lombard, Heussy’s 
law partner, has been elected by 
the two associations to succeed 
Heussy for the duration. 





Mobile Aims Stiff Fee 


At Transient Dealer 

MOBILE, Ala.—The Mobile 
city commission has adopted a 
city ordinance placing a $1,500 
annual license on automobile 
dealers classified as transients. 
Mobile is one of the boom de- 
fense centers of the United 
States, and the action was taken 
at the insistence of local dealers 
who have been plagued by the 
“dumping” of cars on the city 
by out-of-state dealers. 

A “transient” dealer is classi- 
fied by the commission as one in 
business less than one year, un- 
less per chance he bought out 
an established dealership in the 
city. After the transient has 
been in business one year he 
may be refunded the difference 
between the license charged and 
the established dealer license in 
the city. The latter ranges 
from $25 upwards. 





said, “are recognizing that certain 
Scientific principles applied to such 
factors as load distribution, give 
results of considerable importance 
when rubber is scarce and the 
number of trucks available under 
the nation’s rationing procedure is 
Strictly limited. 

“Trucks, truck tractors and 
trailers are being much more in- 
telligently selected and used for 
war hauling. There are far fewer 
breakdowns of badly overloaded 
trucks these days. The hauling in- 
dustry is learning rapidly from 
experience that intelligent load 
distribution pays.” 

Lautzenheiser, who formerly was 
chief engineer of the International 
Harvester Co., defined intelligent 
load distribution as “coordination 
of body length with wheelbase and 
the mounting of the fifth wheel at 
the proper point in respect to the 
tractor’s rear axle.” 

“With the shortage of trucks, 
particularly heavy-duty trucks,” he 
declared, “it is imperative to make 
the best possible use of present 
haulage facilities and it is gratify- 
ing to observe an increasingly and 
much more intelligent coordination 
of tractors and semi-trailers in 
place of heavy trucks. War has 
forced recognition of _ scientific 
principles in load distribution. The 


benefits are particularly impor- 
tant from the_ standpoint of 
conservation.” 


ODT Clarifies 


Tank Operations 


WASHINGTON. — Operators _ in 
some sections of the country ap- 
parently believe that they are 
required to keep their tank trucks, 
regardless of size, on the road at 
least 130 hours a week. However, 
the Office of Defense Transporta- 
tion made it clear last week that 
no order has been issued or is 
contemplated at this time to re- 
quire tank trucks, engaged in the 
movement of bulk petroleum, to be 
operated any set number of hours 
per week. 

The ODT’s tank truck program 
is to move the maximum amount 
of petroleum with the least amount 
of equipment and the least con- 
sumption of rubber. The larger 
transport trucks, more capable of 
reaching this objective, should be 
fully utilized before equipment cus- 
tomarily used in retail delivery are 
placed in over-the-road or bulk 
hauling service, the ODT said. 

In areas where a shortage of 
tank trucks exists, the larger avail- 
able units should be operated at 
least 130 hours a week, according 
to tank truck experts in the ODT’s 
Division of Motor Transport. This 
would leave 38 hours a week for 
servicing and maintenance. 


Wood Tire Getting 
Special Attention 

WINSTED, Conn.—Jewell Broth- 
ers Mfg. Co., wood turners and 
makers of numerous wood prod- 
ucts, has received inquiries from 
petroleum industry officials to learn 
if the plant would be equipped to 
turn out such wooden tires accord- 
ing to specifications that would be 
provided and has replied that it 
could take on such work. 

In a rough outline of the project, 
it was explained the tires would 
be made of concentric rings of 
wood one fitting into the other and 
firmly held in place. The chief 
problem now is the developing of 
a treatment for the wood that 
would give it a lasting quality 
which would make its use 
worthwhile. Use of the rings of 
wood, it was pointed out, would 
give the wheels some measure of 
resilence and back seat riding at 
25 miles an hour might not 
be unpleasant. 


Timken-Detroit Honored 


DETROIT. — Timken-Detroit Axle 
Co. last week launched a new War 
Bond campaign as 3,000 employes and 
company officials joined in a noon- 
hour rally to receive the Minute Man 
flag awarded by the U. S. ‘Treameey 

oO e 


department in. recognition ) 
organization’s high showing in_ the 
first War Bond drive. Ninety-six 


percent of the Timken personnel has 
signed up to buy War Bonds under 
the payroll deduction plan, 


“a 


WHEEL 
oF ls rz fe is 


“WAKE UP GENERAL! It'll take 


this battle.’’ 
to Bear station operators. 


New Trailer 


Ambulance 


TONAWANDA, N. Y.—A _ two- 
wheel trailer ambulance, which 
can carry four 300-pound patients 
on stretchers, has been developed 
by Edward H. Struebing of the 
Struebing Super-Station here. 

A former builder of trailers and 
motorboats, Struebing conceived 
the idea to give employment to 
three of his service-station workers 
threatened with a layoff because 
of a shrinkage in business. The 
ambulances are being built in the 
Struebing garage. 

The wood body is mounted on a 
two-wheel steel chassis which can 
be easily attached to the rear 





This is a type of publicity the Bear Mfg. Co. 


BRAKE 


CORRECTION 


more than your advance patrol to win 
is supplying 





bumper of any passenger car with- 


out additional equipment, it is said. 
The stretchers are placed in the 
ambulance either in the end or at 
the side. The roof is wood and the 
side and ends are enclosed with 
canvas. Patients are strapped to 
the stretchers. 


The ambulance body is eight feet 
long, 4 feet wide and 4 feet high. 
Struebing said they can be made 
for about $300. 


Pilot Patrol Cars 


KENT, O.—Twin Coach Co. here 
will make pilot patrol cars for blimps 
being manufactured by Goodyear 
Aircraft Corp. at Akron, to aid in the 
fight against enemy submarines. The 
coach oe recently was ordered 
to cease al non-war production 
by July 18. 







It's almost taken for granted that truck front 
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Defense Workers 
Accused of 


y . rave 
Wasting Tires 

PORTLAND, Me. Charges that 
many defense workers in this area 
are wasting gasoline and tires 
denied to other civilians, and that 
gasoline and tire rationing regula- 
tions border on class discrimina- 
tion, was made last week by Arlyn 
E. Barnard, general manager of 
the Maine branch of the American 
Automobile Assn. 

In a statement pointed at a new 
OPA ruling which allows filling 
Station owners to divert their 
gasoline to defense workers, 
trucks and ambulances, Barnard 
declared the regulations “threat- 
ened the very existence of vital 
private business in the midst of 
terrific waste under the guise of 
defense.” He asserted that defense 
workers are allowed all the gaso- 
line they want, new tires and 
tubes when needed, yet they are 
daily using their cars for pur- 
poses other than driving to and 
from work. 


Roads Seen Deteriorating 


Under Reduced Traffic 

COLUMBIA, S. C.—A recess in 
highway traffic due to tire and 
gasoline rationing might result in 
deterioration of certain types of 
roads, in the opinion of Chief 
Highway Commissioner J. _ S. 
Williamson. 

“On our _ bituminous-surfaced 
roads,” he explained, “steady traffic 
by passenger automobiles helps. 
It keeps this type of road kneaded 
together and prevents it from 
possible cracking. These roads, as 
well as asphalt roads, could 
deteriorate under less-than-normal 
traffic by cracking. These roads 
may be better off with 10,000 cars 
a day than 100.” 





axles will be equipped with Timken Tapered Roller Bearings. 
Why is this? It is because front axle bearing service is, if not 
the, then certainly very close to the, most severe service to 
be found in trucks. 
With this fact in mind won't it pay you to go over every e 
point where bearings are applied in your trucks—transmissions, 3 


differentials, transfer cases, walking beams, rear wheels, steer- 
ing mechanisms, fans—to make sure that Timken Bearings are 


included 100%. 


THE TIMKEN ROLLER BEARING COMPANY, CANTON, OHIO 


TIMKEN 


TRADE MARK 


TAPERED ROLLER BEARINGS 
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U. S. Tanks Top Enemy’s, Gen. Campbell Avers; 
Selfish Interests peril Rubber Supply 


By William Ullman 
Washington Correspondent 


*¥ ASHINGTON.— 
Here is cheering 
news for prac- 
, tically everyone 
in the world ex- 
- cepting Messrs. 

"ee Hitler, Hirohito 
and Mussolini. 
m@;, On the authority 
of no less a per- 
sonage than Maj. Gen. Levin H. 
Campbell, the new Army Chief of 
Ordnance, we are told that our 
American-made tanks are superior 
to anything the enemy has. Type 
for type, he says, our tanks have 
heavier guns, heavier armament, 
greater speed and they have more 
than met the trials of combat. 

That will be cheering news all 
along the line in the United 
States; for the builders of the 
tanks as well as those of us who 
have been awaiting anxiously 
for news of how our equipment 
fared in action. 

It had been said that our tanks 
had grave defects. The story had 
gone the rounds, both here and in 
Cairo, that they had failed in the 
Battle of Libya. 





* * 


Surprise Held 


Real Factor 

ACCORDING TO Gen. Campbell, 
it was the ambush that Rommel 
had set for our tanks that caused 
their loss, not the tanks themselves. 
This, he said, was as extremely 
skillful trap. The Germans half 
buried their 88 mm. guns—which, 
contrary to the captions on some 
newspaper pictures, are not carried 
on the German tanks—and camou- 
flaged them. Then, when the Brit- 
ish brought up our tanks, the 
camouflaged guns suddenly opened 
fire and knocked them out. The 
decisive factor seems to have been 
surprise. The statement that the 
gun sight on our tanks was inade- 
quate is branded as baseless by 
Gen. Campbell. 

All of this relates to our 238- 
ton M-3 type tank which in 
Egypt is called the General 
Grant. Now we have the news, 
even more cheering, that our 
newest tank, the M-4, is a 
thoroughgoing improvement on 
the M-8. The M-3 was what in 
automobile parlance would be 
called a 1941 model while the 
M-4, just off the assembly lines, 
is a 1942 model. Judging from 
the latest reports about the fight- 
ing in Egypt, it is already in 
action. Everything the Germans 
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have, and more, is said to be in 
this new tank, including the gun 
emplacement in the top turret, 
where the gunner is enabled to 
make a full circle instead of 
operating in a restricted arc, as 
on the M-3. The mechanism is 
held to be a great step ahead 
in mechanized equipment. 

In Gen. Campbell the Army 
seems to have acquired a dynamic 
ordnance officer with the requisite 
passion for quality. That he was 
needed is the prevailing opinion in 
Washington, for in our military 
history, our ordnance has never 
reflected either the organization or 
genius of our mechanical industry. 


Selfish Interests 


Peril Rubber 

BEFORE A special Senate sub- 
committee, War Production Chief 
Donald Nelson last week opposed 
as “dangerous” in principle legisla- 
tion to set up a special supply 
agency to push rubber production 
from farm commodities and slap- 
ped back at critics of his WPB 
advisory board. Nelson testified 
that the plan to head up such an 
agency under an executive who 
could allocate materials for plant 
construction, would take priority 
control out of the President’s hands 
and might hinder, rather than help, 
synthetic rubber plans. 

To allegations that some im- 
portant officials of the WPB 
“priority” favor their own agen- 
cies, Nelson shot back: “Anybody 
who holds his own interests prior 
to those of the Nation is guilty 
of treason and ought to be tried 
for treason. And that applies to 
any company. This thing is too 
big for that sort of an attitude 
to be tolerated.” 

Nelson told the subcommittee 
that if he were starting the rubber 
program over again he would ap- 
prove a much larger percentage of 
plants using alcohol. But if an 
expansion of such plants were 
undertaken now, he said, it would 
siphon essential materials from the 
munitions program. Meanwhile, 
the feeling persists here that the 
critical rubber situation is suffer- 
ing while selfish interests are striv- 
ing to control the synthetic market. 


Civil Aviation 
Due to Rise 


IF YOU want to make a wager 
that may be considered perfectly 
safe, bet that the end of war will 
bring a tremendous boost to civil 
aviation. At the moment, of course, 
the enormous technological im- 
provement that has been made in 
this industry is accruing altogether 
to war-making. But after the war 
civil aviation may be expected to 
inherit the new speeds, the better 
planes, and the enhanced services 
which have been made possible by 
war-enforced development. 

One of these new services is 
the “flight strip,” the first of 
which has just been opened 
“somewhere in the Middle At- 
lantic seaboard.” Such strips are 
in the nature of alternatives to 
airports. They are so-called be- 
cause they are to be located 
along our highways, and, in fact, 
will become part of the regular 
highway program. 


Act to Slash 


Paper Work 

THE NATION’S war industries 
doubtless will welcome the news 
that Donald Nelson has taken steps 
to stem the tide of questionnaires 
and other blank forms now flowing 
from Washington into the offices 
of firms and individuals doing war 
business with the government. 
This flood of paper had reached 
burdensome proportions before the 
country went to war. Now that the 
nation’s production facilities are 
being directed from Washington, 
number of census and surveys and 
requests for information of vari- 
ous kinds has grown alarmingly. 

Having been in private busi- 
ness himself, Nelson has_re- 
sponded sympathetically to a 
crescendo of protests which have 
reached WPB officials in recent 
weeks. Hence he has appointed 
a committee to make an immedi- 
ate study of the situation with a 
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automobiles and buses operated in 
various parts of Europe, but they 
have had little acceptance in this 
country because of the plentiful 
supply and low price of gasoline. 
However, now that the Eastern 
seaboard is faced with restricted 
supplies of gasoline, it is under- 
stood that plans have been ap- 
proved by government agencies to 
manufacture several thousands of 
such conversion units for installa- 
tion on buses and trucks. European 
versions have been cumbersome 
affairs, hung on the rear end of a 
vehicle in unsightly fashion. Func- 
tion is to effect incomplete com- 
bustion of charcoal, supplying a gas 
which is suitable for powering the 
conventional internal combustion 
engine. 

If anyone had suggested two 
years ago that the day was com- 
ing when American vehicles 
would resort to charcoal gas 
producers, he would have been 
consigned to the booby-hatch 
forthwith. 


Just What 


Is Thiokol? 

WITH THE news that Dow 
Chemical Co. has been given the 
green light for a plant to produce 
Thiokol N retreading material in 
sufficient quantity to retread 1,500,- 
000 tires a month, interest attaches 
to just what the material is. Dis- 
covered in 1929 by Dr. J. C. Patrick, 
Thiokol has been in commercial 
production and use since 1938 in 


* * 


view to abolishing unnecessary 
forms, consolidating question- 
naires which overlap and simpli- 
fying the reports required of 
business. The movement is re- 
garded as doubly important, for 
in slashing red tape for business, 
the government is also reducing 


its paper work. 
* * * 


‘SavingNation, 
Not Tires’ 


AT A press conference last week, 
President Roosevelt expressed the 
opinion that one could talk all day 
about the rubber and gasoline sit- 
uation and still not understand it. 
He told reporters that he knew 
more about it than most people, 
but doubted whether he could write 
an intelligent story about it. 

He also said that if he lived 
next door to an oil well, had an 
automobile and plenty of tires, 
he could see no reason why he 
should not use the car if it was 
necessary in his business. Too, 
he said, while discussing the 
rubber problem in general, if the 
war gets worse he may have to 
commandeer every automobile 
and tire in the United States. 

With some feeling, he declared 
that he was trying to save the 
nation, not merely tires. And he 
added that he knew the nation was 
willing to make the sacrifice. 
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applications where a rubber resist- 
ant to oil, gasoline and acids was 
necessary. The compound evolves 
from the reaction of ethylene 
dichloride and sodium polysulphide, 
was hit upon accidentally by Dr. 
Patrick who was looking for a 
cheap antifreeze mixture. 

Raw materials necessary in- 
clude caustic soda, chlorine, ethy- 
lene and sulphur. The first two 
can be derived from salt brines 
near the Dow plant at Midland, 
Mich. Ethylene can be obtained 
from petroleum, corn, wheat or 
any agricultural waste by first 
converting it to alcohol. Ample 
supplies of sulphur are available 
in Texas. Plant to produce 
Thiokol can be built entirely 
from noncritical materials. 

Retreads can be applied either 
by painting an old tire carcass with 
the Thiokol latex, or by bonding a 
Thiokol ribbon to the casing. No 
adhesive is required other than 
heat and pressure. Cost will be 
$6 to $8 per tire. Conservative 
estimate of life of a retread is 
5,000 miles at 40 miles an hour. 


PRP May End 


Bottlenecks 


SWINGING OVER the priorities 
system to the new Production Re- 
quirements Plan, with every pur- 
chase requiring an end-use identi- 
fication symbol, is a gigantic task 
of report-filing and administrative 
detail at Washington. It may take 
several months to get the plan 
working with any semblance of 
smoothness, but it is confidently 
expected that its functioning will 
expedite shipment of materials to 
war plants in proper quantity and 
at the right time for immediate 
consumption. 

In so doing, some of the pres- 
ent bottlenecks in materials 
caused by an overanxious buying 
policy, may disappear. 


Steel Cases 


Vice Brass 


SEVERAL OF the automotive 
companies are embarked on manu- 
facturing of shell and cartridge 
cases of steel, to replace the con- 
ventional brass cases. Censorship 
masks most of the details, but a 
fair degree of success is being 
achieved in production of a wide 
range of sizes, from 20-millimeter 
all the way up to 105-millimeter. 
Knowledge of automotive engineers 
in the deep drawing of steel has 
been of valuable assistance in per- 
fecting suitable materials and 
techniques for producing the new 
eases. Special drawing lubricants 
and tool steels have been required. 


$500,000,000 Industry 


MONTREAL. — Motor trucking in 
Canada has grown to a ,000,000 
industry employing 400,000 people and 
trucks, according to the Auto- 


} motive Assn. of Ontario. 
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Truck Demand a 
Holds Up in 
British Columbia 


VANCOUVER, B. C. — Essentia . 
business and industrial require- 
ments are keeping demands for 
trucks and commercial automobiles 


in British Columbia well above the 


level of one year ago. Purchases 
of new cars however has declined 
to less than one-third of the total 
purchased in the corresponding 
first four months of last year. 

Business in used cars through- 
out the Province as a whole is for 
the moment approximately the 
same as last year, but it is made 
up of an increase in some sections 
of the province, which offsets the 
serious decrease reported in other 
areas. 

During the first four months of 
1941 registrations of new cars 
totaled 2,884 as against 859 for the 
same period this year. Used cars 
registered during the first four 
months of 1941 totaled 714, while 
for the first four months of this 
year, 1,063 were registered. Fig- 
ures in the latter case are inclined 
to be misleading, since because of 
gasoline rationing there has been 
considerable transfer of licenses of 
cars from individuals to firms 
and vice versa. 

New commercial car sales in the 
first four months of this year total 
1,161, as against 1,027 for the same 
period last year. In the first four 
months of this year 168 trucks were 
sold in British Columbia as against 
73 in this period last year. 


Nelson Scores 


Rubber Charges 


WASHINGTON.— Opposing legis- 
lation for a special agency to ex- 
pand production of rubber from 
farm commodities, WPB Chief 
Donald Nelson clashed last week 
with senators who accused WPB 
of neglecting this method of mak- 
ing the synthetic product. 

Senator George W. Norris, Ne- 
braska Independent, told Nelson he 
believed the WPB was “doing noth- 
ing about the production of syn- 
thetic rubber from alcohol.” 

“That’s a very unfair state- 
ment,” Nelson replied. “We are 
doing something about it.” 

WPB’s 800,000-ton synthetic rub- 
ber program calls for about one- 
fourth to be made by using grain 
alcohol as a base and remainder 
to be made from a petroleum base. 

The committee agreed to hold up 
action on the bill until after Nelson 
appeared Monday to enlarge on his 
objections. 

Nelson opposed the measure on 
the ground it would divert “critical 
materials urgently needed for the 
war effort” to construction of dis- 
tilleries and give the agency direc- 
tor “control over the flow of ma- 
terials needed for the war.” 

Synthetic rubber is being pro- 
duced from alcohol in small quan- 
tities at present, he said, but only 
one plant, the Union Carbide, has 
a complete process. 


2 Plans Offered to Speed 


Collection of Old Tires 

DETROIT.—A plan to increase 
collection of old tires has been 
offered to OPA by the director of 
salvage for the Office of Civilian 
Defense. Under this program, “a 
Rubber Reserve Bank” would be 
set up which would secure old tires 
from car owners and which would 
assure them of getting recaps 
when needed. 

A similar plan has been sug- 
gested by Joseph E. Pogue, petro- 
leum economist. Under his program, 
when an automobile owner dis- 
carded a worn-out tire, he would 
be given a certificate entitling him 
to the purchase of a recap of re- 
claimed rubber. The discarded tire 
would provide material for the 
manufacture of two recaps, and the 
second recap would be placed on 
priority list for an essential user. 


Changes Hands 
MARSHFIELD, Wis. — Marshfield 
Hardware & Auto Co. has purchased 
the business of the Meidl-Kern Motor 
Co. here and will operate it under its 


own name. Meidl-Kern’s_ stock of 
Ford parts has been acquired by 
H. H. Motor Co., Colby, Wis., dis- 


tributor for Ford. 
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issue, are not dreamed up by a 
creative “genius” at the factory. 
They’re the actual experiences of 
actual dealers, and each one has 
proved its merit before it’s passed 
on to another dealer. It’s ‘little 
wonder that the plan took hold 
like wildfire. Several issues of the 
pamphlet have been distributed so 
far, and the job at Dodge now is 
largely one of selection. That isn’t 
easy, however, as I could well 
imagine when I scanned some of 
the results produced by the 
factory inspiration. 
* * * 


IF ANY proof were needed that 
“necessity is the mother of inven- 
tion,” it certainly is found in the 
ingenious and _ practical ways 
Dodge dealers have found to serve 
their owners better in the present 
emergency, and at the same time 
keep their dealerships operating 
On a sound and profitable basis. 


A Connecticut Dodge dealer 
keeps a good used %-ton panel and 
a 1%-ton stake truck in operation 
as “rentals” trucks, which his 
owners may use while their trucks 
are being serviced. He reports 
that this plan helped sell bigger 
service jobs, because an owner is 
willing to leave his truck for a 
longer time, if he has a truck 
to use. 


A Pennsylvania Dodge dealer 
formerly thought it more economi- 
cal to “farm out” body, metal, and 
paint jobs. Since we went into 
the war, he set up his own depart- 
ment to handle this work, employ- 
ing two body men and a helper. 
The first month the new depart- 
ment had a dollar volume of $658; 
the second month hit $1,128; the 
third month reached $1,762, and 
it’s still going up. 

* * * 

A DODGE dealer at Buffalo sent 
out letters to all competing dealers 
and independent garages in his 
area, describing several new pieces 
of equipment recently installed in 
its modern service station. These 
letters resulted in a lot of special 
work from other dealers, which, 
in the past, probably had been 
going to some independent garage. 
The letter also stressed the con- 
cern’s painting facilities, and they 
are now getting a considerable 
amount of this work at a satis- 
factory profit. 

For instance, Harry Johnston 
Motors, Kansas City, is offering 
regular $6.50 wash and wax-finish 
jobs at $3.95—during certain hours 
of the day when the three porters 
are usually idle. The plan works 
splendidly. The three porters are 
now always busy, and if each 
porter does only one job per day, 
the revenue takes care of his 
weekly salary. 

Cashing in on the average car 
owner’s realization that he may be 
faced with the need for an increas- 
ing amount of emergency road 
service that he may have to per- 
form himself, a Kansas Dodge 


dealer offers a “victory kit.” 
Included are such items as fan 
belt, radiator hose, windshield 


wiper blades, and spark plugs for 
a unit price. Well displayed and 
well advertised, this “victory kit” 
is going like wildfire. 

An Ohio Dodge dealer cut a 
partition through the salesroom, 
doubling the size of his service 
department. Mechanics’ benches 
were placed in the front showroom 
windows and night service until 
midnight was inaugurated. The 
dealer now devotes his whole time 
to the service department as its 
active head, and reports a sub- 
stantial increase in gross revenue. 

* * * 

HERE’S A honey of an idea! 
An Indiana Dodge dealer has had 
“car birthday” cards printed, and 
sends these to owners on the 
anniversary of the day they took 
delivery. The card offers a free 
lubrication in appreciation of past 
patronage. The dealer reports a 
large percentage of these owners 
respond, and that most of them 
buy something additional when 
they come in. It has also been a 
swell means of establishing some 
contacts that were lost. 

One California Dodge dealer 
contacted his local Auxiliary 
Womens Ambulance and Trans- 


port Corps, with a membership 
around 1,000. As a result, he is 
holding a two-hour free school one 
night each week, teaching women 
the fundamentals of automotive 
maintenance. Subjects covered in- 
clude automotive nomenclature, 
emergency service on the fuel and 
electrical systems, and so forth. 
As a result of these activities the 
dealer has secured $600 worth of 
service from stduents and friends, 
and sold three used cars. 

A Florida dealer has had con- 
siderable success in cultivating 
the new “orphan owners” in his 
town. For example, when a com- 
peting dealership folded recently, 
telephone calls and letters invited 
all owners of the competing car 
to make the Dodge dealer’s service 
Station their service home. The 
dealer reports that the idea paid 
substantial dividends. 

* * * 


THE CUMULATIVE experience 
of these Dodge dealers reaching 
the factory, and then being sent 
out to Dodge dealers everywhere, 
naturally embraces a wide range 
and diversity of “ideas.” But all 
are germane to the automobile 
business; all concern tested and 
proved methods for doing more 
car and truck business—better, 
and at lower cost. 

As a result, Akers tells me, 
Dodge dealers generally are not 
only increasing sales and service 
revenue, but in many instances, 
are substantially curtailing oper- 
ating costs. An important factor 
that has contributed to the 
stability of Dodge dealer business 
has been the reconditioning policy 
inaugurated several months before 
the outbreak of the war. Under 
this plan, owners who heretofore 
had their cars serviced piecemeal, 
now have them reconditioned from 
stem to stern in one operation, and 
pay the bill over a _ series of 
months, much as they financed the 
original purchase of the car. 

* * * 


“THERE’S NO questiton,” said 
Akers, ‘that the inescapable fact 
that present cars must survive the 
duration has made erstwhile care- 
less motorists keenly conscious of 
the need for thorough and depend- 
able service. Since they can 
obtain this service and pay for it 
in convenient installments, they 
no longer procrastinate. Nor are 
they very much inclined to run 
the penny-wise and pound-foolish 
risks of patronizing questionable 
repair shops. They want their 
cars and trucks serviced properly, 
and they know they will get this 
kind of service from authorized 
Dodge dealers. 

“Think of it,” he reminded me, 
“There are more than _ 2,000,000 
Dodge vehicles in use today. That 
means that every single Dodge 
dealer has an average of 500 
vehicles toward which he has an 
almost solemn duty to keep ’em 
rolling during this war. If he 
does that, he’s rendering a 
patriotic service of highest merit 
—and he’s got a ‘business’ that’s 
going to keep ‘rolling,’ too!” 

* * * 

DODGE DEALERS are lining up 
back of the federal government's 
truck conservation program in 
quick order. Spurred by the fac- 
tory, with the importance of the 
campaign carried to dealers 
through the mails and by the 
factory field organization, the 
management is hopeful of nothing 
short of 100 percent cooperation 
in getting the last mile of usable 
transportation out of the many 
hundreds of thousands of Dodge 


job-rated trucks now on_ the 
highways. 
“It’s mighty gratifying, too,” 


concluded the Dodge chieftain, “to 
see the generous and_ whole- 
hearted spirit with which our 
dealer organization has cooperated 
and is cooperating with every gov- 
ernment conservation and  pro- 
tective measure. I don’t recall a 
single Dodge dealer with whom I 
talked in recent weeks who hasn’t 
mentioned, with just a little 
pardonable swelling of the chest, 
what his men had done in col- 
lecting scrap or _ rubber, in 
buying bonds, or in some other 
war activity.” 
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THIS GLOBAL war, 


GEORGE ROMNEY | 


(No. 34 in this series) 


1929 


a 


, in which we are involved, is responsible for 
George Romney playing a dual role for its duration. i 


me 8 


managing director of the Automotive Council for War Production, 
under which banner are enrolled all automotive companies, and at 


the same time he is 


general 


manager of the Automobile 


Manufacturers Assn., dormant now but set for a comeback when the 


dove of peace flutters on the horizon. . . 


. Relatively a newcomer 


in the automobile industry, he joined up in 1989, and was made 
manager of AMA’s Detroit office, when the association moved its 
headquarters out of New York. He was stepped into Pyke Johnson’s 
shoes when the latter resigned this year as AMA’s executive vice- 
president to become president of the Automotive Safety Foundation. 

George, in his middle 30’s has taken to his two jobs just like the 
waddling duck does to water, for association work is his middle 


name, . 


. . Possibly his early training headed him that way, for after 


school days and several years of post-school studying in England, 
he landed in Washington, D. C., where he went to night school and 


to work for Senator David L Walsh of Massachusetts. 
a typist, the senator made him a research man. 


No good as 
He became the 


senator's right hand man as a tariff expert and made many friends 
in Washington, who were to come in mighty handy later on. 

It was in 1930 that he started with the Aluminum Co. of America 
as an apprentice, working in the fabricating and aluminum producing 


plants. . . 


. After learning about aluminum from A to Z, he went 


back to Washington as a specialist in governmental problems for 


the Aluminum company. 


; . . . That led him to taking on the added 
duties as representative of the Aluminum Wares Assn. 


And he 


also was president of the Washington Trade Assn. Executives in 
1937-388, which gave him the background that made him the choice 
of the Automobile Manufacturers Assn., when it was looking for a 


Detroit manager. 


I’ve already told you what happened after that. 


And the picture 


on the right, shown above, is the youthful Romney at the time 
Senator Walsh thought he was a bright young man who ought to 


go places. ... And he did. 


Wider Roads 
Held Solution to 
Hill Congestion 


WASHINGTON.—The most im- 
mediate relief from traffic conges- 
tion caused by slow-moving ve- 
hicles on hills is possible through 
widening of road surfaces to per- 
mit passing at points of most 
serious congestion, the Public 
Roads Administration has_ re- 
ported, following an exhaustive 
study of the hill-climbing ability of 
motor trucks. 

Other results of actual grade 
tests are reported to show that for 
motor trucks “even to approach 
reasonable speeds on grades:” 

1. Grades must be reduced to 
3 percent or less, or 

2. Engine power must be more 
than doubled, or 

3. Gross vehicle weights must be 
reduced excessively, or 

4. Some combination of the three 
must be used that will still be 
costly to all interests involved and 
practically impossible of imme- 
diate application. 

The report states: “Before a 
final conclusion can be reached, 
the reasonable minimum speed 
must be determined and the rela- 
tive economies of the three basic 
methods and of their combinations 


Bury Vice Henry 


As PATA Head 
PHILADELPHIA.—Martin Bury 
and Earl J. Powell have been 
elected president and vice-presi- 
dent, respectively, of the Philadel- 
phia Automobile Trade Assn. 
Bury succeeds J. E. Henry, who 
resigned to accept a temporary 
post with the federal government. 


Cleaning Floors 
GARWOOD, N. J.—Magnus Chemi- 
cal Co., Inc., has just issued a new 
24-page technical bulletin entitled 
“The Cleaning of Industrial Floors."’ 


—Curis SINSABAUGH 


must be determined. The results 
do show plainly that it will not be 
possible to find a comprehensive 
solution.” 


In advancing the localized solu- 
tion of wider surfaces to accom- 
modate slow-moving vehicles, the 
PRA emphasized that the other 
methods should be pursued as a 
means of gradually improving the 
performance of motor trucks. 
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Arnold Hit 
By NAM for 
Patent Attack 


NEW YORK.—Assistant Attor- 
ney General Thruman Arnold was 
accused in a _ report by the 
National Assn. of Manufacturers 
of “either ignorantly or deliber- 
ately misleading Congress and the 
public in connection with patents 
and industry’s war production.” 

Prepared by the _ association’s 
special patent adviser, George E. 
Folk, the report stated: 

“Although Arnold has led Con- 
gress and the public to believe 
that patents have held up the war 
program, the fact is that the gov- 
ernment has long had power to 
have anything produced for it at 
any time, in war or peace, regard- 
less of patents. 

“The simple truth is that the 
government could have had plants 
built to produce synthetic rubber, 
aluminum, magesium, optical in- 
struments, chemicals, or anything 
else it wanted, and it could have 
used the processes covered by any- 
body’s patent. No patent holder, 
if he had tried, could have stopped 
the government from using his 
patened inventions in any kind of 
industrial expansion for govern- 
ment purposes. 

“Mr. Arnold and his associates 
in the Department of Justice are 
engineering one of the modern 





miracles of propaganda in the 
present attack on the patent 
system and_ industry’s’ patent 


practices.” 


Ky. Dealer Would Break 


Lease for Building 

LEXINGTON, Ky.—A suit, de- 
scribed as the first of its type 
brought in Kentucky during this 
war, was filed in Fayette Circuit 
Court last week seeking cancella- 
tion of a lease because of wartime 
restrictions on the automobile in- 
dustry. 

The plaintiff, L. R. Cooke, Lex- 
ington automobile dealer, said that, 
when he leased a garage building 
and used-car lot from Charles N. 
Manning, the United States was at 
peace and the lease was condi- 
tioned upon his ability to continue 
the sale of automobiles and auto- 
motive equipment. 

Since then, Cooke said, the na- 
tion had declared war and the sale 
of automobiles and equipment had 
been halted or _ restricted. He 
charged Manning had declined to 
terminate the lease, which expires 
Dec. 31, 1944. 


Tucker for Congress 


TUSCALOOSA, Ala.—A leading Ala- 
bama automobile dealer, Hayse cker, 
resident of Tucker Motor Co. (Ford), 
8 a candidate for Congress in the 
Sixth Alabama _ congressional] district. 
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By William Ullman 


Washington Correspondent 


ASHINGTON.— 
Here is cheering 
news for prac- 
tically everyone 
in the world ex- 
cepting Messrs. 
Hitler, Hirohito 
and Mussolini. 
g. On the authority 
of no less a per- 
sonage than Maj. Gen. Levin H. 
Campbell, the new Army Chief of 
Ordnance, we are told that our 
American-made tanks are superior 
to anything the enemy has. Type 
for type, he says, our tanks have 
heavier guns, heavier armament, 
greater speed and they have more 
than met the trials of combat. 

That will be cheering news all 
along the line in the United 
States; for the builders of the 
tanks as well as those of us who 
have been awaiting anxiously 
for news of how our equipment 
fared in action. 

It had been said that our tanks 
had grave defects. The story had 
gone the rounds, both here and in 
Cairo, that they had failed in the 
Battle of Libya. ‘ 





ee werermern te 


Surprise Held 


Real Factor 

ACCORDING TO Gen. Campbell, 
it was the ambush that Rommel 
had set for our tanks that caused 
their loss, not the tanks themselves. 
This, he said, was as extremely 
skillful trap. The Germans half 
puried their 88 mm. guns—which, 
contrary to the captions on some 
newspaper pictures, are not carried 
on the German tanks—and camou- 
flaged them. Then, when the Brit- 
ish brought up our tanks, the 
camouflaged guns suddenly opened 
fire and knocked them out. The 
decisive factor seems to have been 
surprise. The statement that the 
gun sight on our tanks was inade- 
quate is branded as baseless by 
Gen. Campbell. 

All of this relates to our 28- 
ton M-3 type tank which in 
Egypt is called the General 
Grant. Now we have the news, 
even more cheering, that our 
newest tank, the M-4, is a 
thoroughgoing improvement on 
the M-38. The M-3 was what in 
automobile parlance would be 
called a 1941 model while the 
M-4, just off the assembly lines, 
is a 1942 model. Judging from 
the latest reports about the fight- 
ing in Egypt, it is already in 
action. Everything the Germans 
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U. S. Tanks Top Enemy’s, Gen. Campbell Avers; 
Selfish Interests peril Rubber Supply 





AUTOMOTIVE NEWS, JULY 13, 1942 





have, and more, is said to be in 
this new tank, including the gun 
emplacement in the top turret, 
where the gunner is enabled to 
make a full circle instead of 
operating in a restricted arc, as 
on the M-3. The mechanism is 
held to be a great step ahead 
in mechanized equipment. 

In Gen. Campbell the Army 
seems to have acquired a dynamic 
ordnance officer with the requisite 
passion for quality. That he was 
needed is the prevailing opinion in 
Washington, for in our military 
history, our ordnance has never 
reflected either the organization or 
genius of our mechanical industry. 


Selfish Interests 


Peril Rubber 

BEFORE A special Senate sub- 
committee, War Production Chief 
Donald Nelson last week opposed 
as “dangerous” in principle legisla- 
tion to set up a special supply 
agency to push rubber production 
from farm commodities and slap- 
ped back at critics of his WPB 
advisory board. Nelson testified 
that the plan to head up such an 
agency under an executive who 
could allocate materials for plant 
construction, would take priority 
control out of the President’s hands 
and might hinder, rather than help, 
synthetic rubber plans. 

To allegations that some im- 
portant officials of the WPB 
“priority” favor their own agen- 
cies, Nelson shot back: “Anybody 
who holds his own interests prior 
to those of the Nation is guilty 
of treason and ought to be tried 
for treason. And that applies to 
any company. This thing is too 
big for that sort of an attitude 
to be tolerated.” 

Nelson told the subcommittee 
that if he were starting the rubber 
program over again he would ap- 
prove a much larger percentage of 
plants using alcohol. But if an 

expansion of such plants were 
undertaken now, he said, it would 
siphon essential materials from the 
munitions program. Meanwhile, 
the feeling persists here that the 
critical rubber situation is suffer- 
ing while selfish interests are striv- 
ing to control the synthetic market. 


Civil Aviation 
Due to Rise 

IF YOU want to make a wager 
that may be considered perfectly 
safe, bet that the end of war will 
bring a tremendous boost to civil 
aviation. At the moment, of course, 
the enormous technological im- 
provement that has been made in 
this industry is accruing altogether 
to war-making. But after the war 
civil aviation may be expected to 
inherit the new speeds, the better 
planes, and the enhanced services 
which have been made possible by 
war-enforced development. 

One of these new services is 
the “flight strip,” the first of 
which has just been opened 
“somewhere in the Middle At- 
lantic seaboard.” Such strips are 
in the nature of alternatives to 
airports. They are so-called be- 
cause they are to be located 
along our highways, and, in fact, 
will become part of the regular 
highway program. 

* * 


Act to Slash 


Paper Work 

THE NATION’S war industries 
doubtless will welcome the news 
that Donald Nelson has taken steps 
to stem the tide of questionnaires 
and other blank forms now flowing 
from Washington into the offices 
of firms and individuals doing war 
business with the government. 
This flood of paper had reached 
burdensome proportions before the 
country went to war. Now that the 
nation’s production facilities are 
being directed from Washington, 
number of census and surveys and 
requests for information of vari- 
ous kinds has grown alarmingly. 

Having been in private busi- 
ness himself, Nelson has_re- 
sponded sympathetically to a 
crescendo of protests which have 
reached WPB officials in recent 
weeks. Hence he has appointed 
a committee to make an immedi- 
ate study of the situation with a 
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PONTIAC MOTOR division’s engineering department shows 
three gallons of gasoline may be stretched magically to at 
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FOB FACTORY 


(Continued 


automobiles and buses operated in 
various parts of Europe, but they 
have had little acceptance in this 
country because of the plentiful 
supply and low price of gasoline. 
However, now that the Eastern 
seaboard is faced with restricted 
supplies of gasoline, it is under- 
stood that plans have been ap- 
proved by government agencies to 
manufacture several thousands of 
such conversion units for installa- 
tion on buses and trucks. European 
versions have been cumbersome 
affairs, hung on the rear end of a 
vehicle in unsightly fashion. Func- 
tion is to effect incomplete com- 
bustion of charcoal, supplying a gas 
which is suitable for powering the 
conventional internal combustion 
engine. 

If anyone had suggested two 
years ago that the day was com- 
ing when American vehicles 
would resort to charcoal gas 
producers, he would have been 
consigned to the booby-hatch 
forthwith. 


* * * 


Just What 


Is Thiokol? 

WITH THE news that Dow 
Chemical Co. has been given the 
green light for a plant to produce 
Thiokol N retreading material in 
sufficient quantity to retread 1,500,- 
000 tires a month, interest attaches 
to just what the material is. Dis- 
covered in 1929 by Dr. J. C. Patrick, 
Thiokol has been in commercial 
production and use since 1938 in 


view to abolishing unnecessary 
forms, consolidating question- 
naires which overlap and simpli- 
fying the reports required of 
business. The movement is re- 
garded as doubly important, for 
in slashing red tape for business, 
the government is also reducing 
its paper work, | 


‘SavingNation, 
Not Tires’ 

AT A press conference last week, 
President Roosevelt expressed the 
opinion that one could talk all day 
about the rubber and gasoline sit- 
uation and still not understand it. 
He told reporters that he knew 
more about it than most people, 
but doubted whether he could write 
an intelligent story about it. 

He also said that if he lived 
next door to an oil well, had an 
automobile and plenty of tires, 
he could see no reason why he 
should not use the car if it was 
necessary in his business. Too, 
he said, while discussing the 
rubber problem in general, if the 
war gets worse he may have to 
commandeer every automobile 
and tire in the United States. 

With some feeling, he declared 
that he was trying to save the 
nation, not merely tires. And he 
added that he knew the nation was 
willing to make the sacrifice. 


from Page 2) 
applications where a rubber resist- 


ant to oil, gasoline and acids was 


necessary. The compound evolves 
from the reaction of ethylene 
dichloride and sodium polysulphide, 
was hit upon accidentally by Dr. 


Patrick who was looking for a 


cheap antifreeze mixture. 

Raw materials necessary in- 
clude caustic soda, chlorine, ethy- 
lene and sulphur. The first two 
can be derived from salt brines 
near the Dow plant at Midland, 
Mich. Ethylene can be obtained 
from petroleum, corn, wheat or 
any agricultural waste by first 
converting it to alcohol. Ample 
supplies of sulphur are available 
in Texas. Plant to produce 
Thiokol can be built entirely 
from noncritical materials. 


Retreads can be applied either 


by painting an old tire carcass with 


the Thiokol latex, or by bonding a 


Thiokol ribbon to the casing. No 
adhesive 
heat and pressure. 
$6 to $8 per tire. 
estimate of life of a retread 
5,000 miles at 40 miles an hour. 


PRP May End 
Bottlenecks 


SWINGING OVER the priorities 


system to the new Production Re- 
quirements Plan, with every pur- 
chase requiring an end-use identi- 
fication symbol, is a gigantic task 


of report-filing and administrative 
detail at Washington. It may take 


several months to get the plan 


working with any semblance of 
but it is confidently 


smoothness, 
expected that its functioning will 
expedite shipment of materials to 
war plants in proper quantity and 


at the right time for immediate 


consumption. 

In so doing, some of the pres- 
ent bottlenecks in materials 
caused by an overanxious buying 
policy, may disappear. 

* 


Steel Cases 


Vice Brass 


SEVERAL OF the automotive 
companies are embarked on manu- 
facturing of shell and cartridge 
cases of steel, to replace the con- 
ventional brass cases. Censorship 
masks most of the details, but a 
fair degree of success is being 
achieved in production of a wide 
range of sizes, from 20-millimeter 
all the way up to 105-millimeter. 
Knowledge of automotive engineers 
in the deep drawing of steel has 
been of valuable assistance in per- 
fecting suitable materials and 
techniques for producing the new 
cases. Special drawing lubricants 
and tool steels have been required. 


$500,000,000 Industry 


MONTREAL. — Motor trucking 
Canada has grown to a $500,000,000 
industry employing 400,000 people and 
269,000 trucks, according to the Auto- 
| motive Assn. of Ontario. 
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Truck Demand | ot 
Holds Up in 
British Columbia 


VANCOUVER, B. C.— Essential 
business and industrial require- 
ments are keeping demands for 
trucks and commercial automobile@™ 
in British Columbia well above the 
level of one year ago. Purchases 
of new cars however has declined 
to less than one-third of the total 
purchased in the corresponding 
first four months of last year. 

Business in used cars through- 
out the Province as a whole is for 
the moment approximately the 
same as last year, but it is made 
up of an increase in some sections 
of the province, which offsets the 
serious decrease reported in other 
areas. 

During the first four months of 
1941 registrations of new cars 
totaled 2,884 as against 859 for the 
same period this year. Used cars 
registered during the first four 
months of 1941 totaled 714, while 
for the first four months of this 
year, 1,063 were registered. Fig- 
ures in the latter case are inclined 
to be misleading, since because of 
gasoline rationing there has been 
considerable transfer of licenses of 
cars from individuals to firms 
and vice versa. 

New commercial car sales in the 
first four months of this year total 
1,161, as against 1,027 for the same 
period last year. In the first four 
months of this year 168 trucks were 
sold in British Columbia as against 
73 in this period last year. 







































































Nelson Scores 


Rubber Charges 


WASHINGTON.—Opposing legis- 
lation for a special agency to ex- 
pand production of rubber from 
farm commodities, WPB_ Chief 
Donald Nelson clashed last week 
with senators who accused WPB 
of neglecting this method of mak- 
ing the synthetic product. 

Senator George W. Norris, Ne- 
braska Independent, told Nelson he 
believed the WPB was “doing noth- 
ing about the production of syn- 
thetic rubber from alcohol.” 

“That's a very unfair _state- 
ment,” Nelson replied. “We are 
doing something about it.” 

WPB’s 800,000-ton synthetic rub- 
ber program calls for about one- 
fourth to be made by using grain 
alcohol as a base and remainder 
to be made from a petroleum base. 

The committee agreed to hold up 
action on the bill until after Nelson 
appeared Monday to enlarge on his 
objections. 

Nelson opposed the measure on 
the ground it would divert “critical 
materials urgently needed for the 
war effort” to construction of dis- 
tilleries and give the agency direc- 
tor “control over the flow of ma- 
terials needed for the war.” 

Synthetic rubber is being pro- 
duced from alcohol in small quan- 
tities at present, he said, but only 
one plant, the Union Carbide, has 
a complete process. 


2 Plans Offered to Speed 


Collection of Old Tires 

DETROIT.—A plan to increase 
collection of old tires has been 
offered to OPA by the director of 
salvage for the Office of Civilian 
Defense. Under this program, “a 
Rubber Reserve Bank” would be 
set up which would secure old tires 
from car owners and which would 
assure them of getting recaps 
when needed. 

A similar plan has been sug- 
gested by Joseph E. Pogue, petro- 
leum economist. Under his program, 
when an automobile owner dis- 
carded a worn-out tire, he would 
be given a certificate entitling him 
to the purchase of a recap of re- 
claimed rubber. The discarded tire 
would provide material for the 
manufacture of two recaps, and the 
second recap would be placed on 
priority list for an essential user. 


Changes Hands 


MARSHFIELD, Wis. — Marshfield 
Hardware & Auto Co. has purchased 
the business of the Meidl-Kern Motor 
Co. here and will operate it under its 
own name. Meidl-Kern’s stock of 
Ford parts has been acquired by 
H. H. Motor Co., Colby, Wis., dis- 
tributor for Ford. 
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issue, are not dreamed up by a 
creative “genius” at the factory. 
They’re the actual experiences of 
actual dealers, and each one has 
proved its merit before it’s passed 
on to another dealer. It’s little 
wonder that the plan took hold 
like wildfire. Several issues of the 
pamphlet have been distributed so 
far, and the job at Dodge now is 
largely one of selection. That isn’t 
easy, however, as I could well 
imagine when I scanned some of 
the results produced by the 
factory inspiration. 
*x* * * 


IF ANY proof were needed that 
“necessity is the mother of inven- 
tion,” it certainly is found in the 
ingenious and _. practical ways 
Dodge dealers have found to serve 
their owners better in the present 
emergency, and at the same time 
keep their dealerships operating 
On a sound and profitable basis. 


A Connecticut Dodge dealer 
keeps a good used %-ton panel and 
a 1%-ton stake truck in operation 
as “rentals” trucks, which his 
owners may use while their trucks 
are being serviced. He reports 
that this plan helped sell bigger 
service jobs, because an owner is 
willing to leave his truck for a 
longer time, if he has a truck 
to use. 


A Pennsylvania Dodge dealer 
formerly thought it more economi- 
cal to “farm out” body, metal, and 
paint jobs. Since we went into 
the war, he set up his own depart- 
ment to handle this work, employ- 
ing two body men and a helper. 
The first month the new depart- 
ment had a dollar volume of $658; 
the second month hit $1,128; the 
third month reached $1,762, and 
it’s still going up. 

x + oa 

A DODGE dealer at Buffalo sent 
out letters to all competing dealers 
and independent garages in his 
area, describing several new pieces 
of equipment recently installed in 
its modern service station. These 
letters resulted in a lot of special 
work from other dealers, which, 
in the past, probably had been 
going to some independent garage. 
The letter also stressed the con- 
cern’s painting facilities, and they 
are now getting a considerable 
amount of this work at a satis- 
factory profit. 

For instance, Harry Johnston 
Motors, Kansas City, is offering 
regular $6.50 wash and wax-finish 
jobs at $3.95—during certain hours 
of the day when the three porters 
are usually idle. The plan works 
splendidly. The three porters are 
now always busy, and if each 
porter does only one job per day, 
the revenue takes care of his 
weekly salary. 

Cashing in on the average car 
owner’s realization that he may be 
faced with the need for an increas- 
ing amount of emergency road 
service that he may have to per- 
form himself, a Kansas Dodge 


dealer offers a “victory kit.” 
Included are such items as fan 
belt, radiator hose, windshield 


wiper blades, and spark plugs for 
a unit price. Well displayed and 
well advertised, this “victory kit” 
is going like wildfire. 

An Ohio Dodge dealer cut a 
partition through the salesroom, 
doubling the size of his service 
department. Mechanics’ benches 
were placed in the front showroom 
windows and night service until 
midnight was inaugurated. The 
dealer now devotes his whole time 
to the service department as its 
active head, and reports a sub- 
stantial increase in gross revenue. 

*« * * 


HERE’S A honey of an idea! 
An Indiana Dodge dealer has had 
“car birthday” cards printed, and 
sends these to owners on the 
anniversary of the day they took 
delivery. The card offers a free 
lubrication in appreciation of past 
patronage. The dealer reports a 
large percentage of these owners 
respond, and that most of them 
buy something additional when 
they come in. It has also been a 
swell means of establishing some 
contacts that were lost. 

One California Dodge dealer 
contacted his local Auxiliary 
Womens Ambulance and Trans- 


(Continued from Page 1) 





port Corps, with a membership 
around 1,000. As a result, he is 
holding a two-hour free school one 
night each week, teaching women 
the fundamentals of automotive 
maintenance. Subjects covered in- 
clude automotive nomenclature, 
emergency service on the fuel and 
electrical systems, and so forth. 
As a result of these activities the 
dealer has secured $600 worth of 
service from stduents and friends, 
and sold three used cars. 

A Florida dealer has had con- 
Siderable success in cultivating 
the new “orphan owners” in his 
town. For example, when a com- 
peting dealership folded recently, 
telephone calls and letters invited 
all owners of the competing car 
to make the Dodge dealer’s service 
Station their service home. The 
dealer reports that the idea paid 
substantial dividends. 

* * * 


THE CUMULATIVE experience 
of these Dodge dealers reaching 
the factory, and then being sent 
out to Dodge dealers everywhere, 
naturally embraces a wide range 
and diversity of “ideas.” But all 
are germane to the automobile 
business; all concern tested and 
proved methods for doing more 
car and truck  business—better, 
and at lower cost. 

As a result, Akers tells me, 
Dodge dealers generally are not 
only increasing sales and service 
revenue, but in many instances, 
are substantially curtailing oper- 
ating costs. An important factor 
that has _ contributed to the 
stability of Dodge dealer business 
has been the reconditioning policy 
inaugurated several months before 
the outbreak of the war. Under 
this plan, owners who heretofore 
had their cars serviced piecemeal, 
now have them reconditioned from 
stem to stern in one operation, and 
pay the bill over a _ series of 
months, much as they financed the 
original purchase of the car. 

* * * 


“THERE’S NO questiton,” said 
Akers, ‘that the inescapable fact 
that present cars must survive the 
duration has made erstwhile care- 
less motorists keenly conscious of 
the need for thorough and depend- 
able service. Since they can 
obtain this service and pay for it 
in convenient installments, they 
no longer procrastinate. Nor are 
they very much inclined to run 
the penny-wise and pound-foolish 
risks of patronizing questionable 
repair shops. They want their 
cars and trucks serviced properly, 
and they know they will get this 
kind of service from authorized 
Dodge dealers. 

“Think of it,” he reminded me, 
“There are more than 2,000,000 
Dodge vehicles in use today. That 
means that every single Dodge 
dealer has an average of 500 
vehicles toward which he has an 
almost solemn duty to keep ’em 
rolling during this war. If he 
does that, he’s’ rendering a 
patriotic service of highest merit 
—and he’s got a ‘business’ that’s 
going to keep ‘rolling,’ too!” 

* * * 

DODGE DEALERS are lining up 
back of the federal government's 
truck conservation program in 
quick order. Spurred by the fac- 
tory, with the importance of the 
campaign carried to dealers 
through the mails and by the 
factory field organization, the 
management is hopeful of nothing 
short of 100 percent cooperation 
in getting the last mile of usable 
transportation out of the many 
hundreds of thousands of Dodge 


job-rated trucks now on _ the 
highways. 
“It’s mighty gratifying, too,” 


concluded the Dodge chieftain, “to 
see the generous and_ whole- 
hearted spirit with which our 
dealer organization has cooperated 
and is cooperating with every gov- 
ernment conservation and  pro- 
tective measure. I don’t recall a 
single Dodge dealer with whom I 
talked in recent weeks who hasn’t 
mentioned, with just a_ little 
pardonable swelling of the chest, 
what his men had done in col- 
lecting scrap or _ rubber, _ in 
buying bonds, or in some other 
war activity.” 


INow and Then... 


i We 





George Romney playing a dual role for its duration. 


GEORGE ROMNEY 
(No. 34 in this series) 


a 


THIS GLOBAL war, in which we are involved, is responsible for 


He is 


managing director of the Automotive Council for War Production, 
under which banner are enrolled all automotive companies, and at 


the same _ time he 


is general 


manager of the Automobile 


Manufacturers Assn., dormant now but set for a comeback when the 


dove of peace flutters on the horizon 


. Relatively a newcomer 


in the automobile industry, he joined up in 1939, and was made 
manager of AMA’s Detroit office, when the association moved its 
headquarters out of New York. He was stepped into Pyke Johnson’s 
shoes when the latter resigned this year as AMA’s executive vice- 
president to become president of the Automotive Safety Foundation. 


George, in his middle 30’s has taken to his two jobs just like the 
waddling duck does to water, for association work is his middle 


name, . 


Possibly his early training headed him that way, for after 


school days and several years of post-school studying in England, 
he landed in Washington, D. C., where he went to night school and 


to work for Senator David L Walsh of Massachusetts. 
a typist, the senator made him a research man. 


No good as 
He became the 


senator’s right hand man as a tariff expert and made many friends 
in Washington, who were to come in mighty handy later on. 

It was in 1930 that he started with the Aluminum Co. of America 
as an apprentice, working in the fabricating and aluminum producing 


plants. 


After learning about aluminum from A to Z, he went 


back to Washington as a specialist in governmental problems for 


the Aluminum company. .. . 


That led him to taking on the added 
duties as representative of the Aluminum Wares Assn. 


And he 


also was president of the Washington Trade Assn. Executives in 
1937-38, which gave him the background that made him the choice 
of the Automobile Manufacturers Assn., when it was looking for a 


Detroit manager. 


I’ve already told you what happened after that. 


And the picture 


on the right, shown above, is the youthful Romney at the time 
Senator Walsh thought he was a bright young man who ought to 


go places. ... And he did. 


Wider Roads 
Held Solution to 
Hill Congestion 


WASHINGTON.—The most im- 
mediate relief from traffic conges- 
tion caused by slow-moving ve- 
hicles on hills is possible through 
widening of road surfaces to per- 
mit passing at points of most 


serious congestion, the Public 
Roads Administration has _ re- 
ported, following an exhaustive 


study of the hill-climbing ability of 
motor trucks. 

Other results of actual grade 
tests are reported to show that for 
motor trucks “even to approach 
reasonable speeds on grades:” 

1. Grades must be reduced to 
3 percent or less, or 

2. Engine power must be more 
than doubled, or 

3. Gross vehicle weights must be 
reduced excessively, or 

4. Some combination of the three 
must be used that will still be 
costly to all interests involved and 


practically impossible of imme- 
diate application. 
The report states: “Before a 


final conclusion can be reached, 
the reasonable minimum speed 
must be determined and the rela- 
tive economies of the three basic 
methods and of their combinations 


Bury Vice Henry 


As PATA Head 
PHILADELPHIA.—Martin Bury 
and Earl J. Powell have been 
elected president and vice-presi- 
dent, respectively, of the Philadel- 
phia Automobile Trade Assn. 
Bury succeeds J. E. Henry, who 
resigned to accept a temporary 
post with the federal government. 


Cleaning Floors 
GARWOOD, N. J.—Magnus Chemi- 
cal Co., Inc., has just issued a new 
24- ‘page, technical “ bulletin entitled 
“The Cleaning of Industrial Floors.’’ 


—Curis SINSABAUGH 
must be determined. The results 
do show plainly that it will not be 
possible to find a comprehensive 
solution.” 


In advancing the localized solu- 
tion of wider surfaces to accom- 
modate slow-moving vehicles, the 
PRA emphasized that the other 
methods should be pursued as a 
means of gradually improving the 
performance of motor trucks. 
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Arnold Hit 
By NAM for 
Patent Attack 


NEW YORK.—Assistant Attor- 
ney General Thruman Arnold was 
accused in a report by the 
National Assn. of Manufacturers 
of “either ignorantly or deliber- 
ately misleading Congress and the 
public in connection with patents 
and industry’s war production.” 

Prepared by the association’s 
special patent adviser, George E. 
Folk, the report stated: 

“Although Arnold has led Con- 
gress and the public to believe 
that patents have held up the war 
program, the fact is that the gov- 
ernment has long had power to 
have anything produced for it at 
any time, in war or peace, regard- 
less of patents. 

“The simple truth is that the 
government could have had plants 
built to produce synthetic rubber, 
aluminum, magesium, optical in- 
struments, chemicals, or anything 
else it wanted, and it could have 
used the processes covered by any- 
body’s patent. No patent holder, 
if he had tried, could have stopped 
the government from using his 
patened inventions in any kind of 
industrial expansion for govern- 
ment purposes. 

“Mr. Arnold and his associates 
in the Department of Justice are 
engineering one of the modern 


miracles of propaganda in the 
present attack on the patent 
system and_ industry’s patent 
practices.” 


Ky. Dealer Would Break 


Lease for Building 

LEXINGTON, Ky.—A suit, de- 
scribed as the first of its type 
brought in Kentucky during this 
war, was filed in Fayette Circuit 
Court last week seeking cancella- 
tion of a lease because of wartime 
restrictions on the automobile in- 
dustry. 

The plaintiff, L. R. Cooke, Lex- 
ington automobile dealer, said that, 
when he leased a garage building 
and used-car lot from Charles N. 
Manning, the United States was at 
peace and the lease was condi- 
tioned upon his ability to continue 
the sale of automobiles and auto- 
motive equipment. 

Since then, Cooke said, the na- 
tion had declared war and the sale 
of automobiles and equipment had 
been halted or restricted. He 
charged Manning had declined to 
terminate the lease, which expires 
Dec. 31, 1944. 


Tucker for Congress 


TUSCALOOSA, Ala.—A leading Ala- 
bama automobile dealer, Hayse cker, 
president of Tucker Motor Co. (Ford), 
is a candidate for Congress in the 
Sixth Alabama fF motor trucks. _ Sixth Alabama congressional] district. 
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From the highways of peace 





to the skyways of war... 








The highest honor that could be paid 


any motor car manufacturer... 


Studebaker ~=-Flying Portress 







Working together for vicetory—America’s oldest builder of ing Fortress, invincible dreadnaught of the skies. Stude- 
airplane engines—Wright! America’s oldest manufacturer baker is proud of its assignments in the arming of our United 
of highway transportation— Studebaker! The expanded fa- States. The same skill, the same Studebaker plus, which 
cilities of Studebaker have augmented those of Wright in have gone intoevery Studebaker car and truck are today going 






providing battle-proved Wright engines for the Boeing Fly- into every implement of war being produced by Studebaker. 












1852 +1942 
ie ae 





—=, oom 


